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Now in its 45thY ear 


HE Weir is the oldest steel furnace on the market—and the 

newest. Forty-four years of quality leadership by reason of 
a never changing policy of highest merit in quality and workman- 
ship and the most advanced in design. 
Vhe Weir is more than up-to-date, it is always a step or two ahead 
ot the times. 
The warm air heating contractor who affiliates wit}(@thétW eir 
selects a working partner that not only adds real tang We assets to 
his business, but also produces large profits and boost} ptamersz 
[f you are like the other hard-headed, successful busi sm what 
are Weir dealers you want to know even more than t about thigy 
Weir—you want to know all about Weir construction, Woeg@gay 
Weir dealer plans and so on, and if you are this type of 
want to sit down and talk with you about the Weir. 
You'll find it well worth while just to go that far in considering the 
Weir for your business. 

Just tell us that you are interested and we will send a 


representative to call on you, or we will send full details 
by mail, as you may request. 


GheMEYER FURNACE Co. 


Peoria-Illinois 
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Make More Money 
Clean Furnaces this 
NEW QUICK WAY 


pre now to handle a larger volum: 
of cleaning business. Five to eight fur- 
naces a day can be cleaned with the Sturte- 
vant Portable Furnace Cleaner. This new 
quick way increases profits } to .2 


Fall is just around the corner. Furnace fires 
will be started soon. Hundreds of people in 
your district will want their furnaces cleaned 
before fires are started up again but many 
will not think about it until the last minute 
unless you remind them now. 


Right now is the time to get after these peo- 
ple. Send them a printed post card or circu- 
lar telling them that their furnaces should be 
cleaned now—that the vacuum method is 
quicker, cleaner and more thorough. 


You'll not only make a reasonable profit on 
the cleaning but you will increase your sales 
on repair parts. Many furnaces will need 
new parts and many houses will require new 
heating plants. Send back the attached 
coupon today for further information and 
price on this cleaner. 


HYDE PARK, 
BOSTON, MASS. 








Dept. FC7 
B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further informa- 
tion and price on the Sturtevant Portable Furnace Cleaner. 














_ 
NsAGARA 


FURNACES 





The NIAGARA 


abounds with features 
that the Dealer wants 


Founded on correct heating principles, 
and made as perfectly as human skill 
can devise. 


Quality materials used—expert work- 
manship—assembly before shipping — 
every step is checked to produce a per- 
fect product—every part guaranteed by 
us against imperfection. 


Quick installation—rapid turnover—co- 
operation in selling—all of these things 
mean increased sales for the Niagara 
Dealer, plus satisfied customers. 


Write or wire today for our Dealer 


Sales Plan. 


The Forest City Foundry 


and Manufacturing Co. 
1220 Main Avenue Cleveland, Ohio 


Also Manufacturers of Monarch Furnaces 
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Cold Face 
One... The design permits the largest free air opening consistent 
with strength, safety and appearance. 
Two... Being of cast iron it has the desirable depth to the cross 
barrings so obviously missing in stamped steel faces. 
Three «++ The rolled edge and narrow rim assure a snug, even, 
easy setting without recessing. 
Four *+e The finish—Tanbo Antique—harmonizes well with all 
color schemes, therefore is suitable for any room. 
Five «++ Wear comes only on the “Tips” of the cobbles—the 
finish lasts indefinitely. 
SEX 5+ «. The advantages of T & B Style ‘““C” Cobble Cold Air Face are 
apparent. 
Seven... As this style face is not attached in any way, it is easily 
removed to allow a complete cleaning of the cold air box. 
“ Style 80 Cobble Register Face matches style “C” Cobble Cold Air Face. » 
TUTTLE & BAILEY MBG. CO. 
TUTTLE & BAILEY MFG Co. 441 Lexington Ave., New York City 
¢ J , - ‘ Gentlemen: AA 
Makers of Registers and Grilles for So Years Kindly send full information regarding 
Tuttle & Bailey Style “C’’ Cobble Cold Air 
! 441 LEXINGTON AVENUE hte fox Style 3 Cobble Register Face 
NEW YORK CITY 
36 Portland St., Boston 1123-29 W. 37th St., Chicago Name. __- 
704 East 18th St., Kansas City © Bridgeburg, Ontario, Canada Addrens 
RN , — 
hy RE OS SO ee 
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Only real quality 
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can make real 
profits for you— 


ND when you decide to sell steel furnaces, 

which you will some day, remember that 

the construction of the furnaces illustrated 

here has the features of construction that have 
made 


“HOME COMFORT” 


Steel Furnaces 
famous favorites for over half century 


True their construction has changed with time, but 
only when real quality features could be added. Re- 
cent improvements on Home Comfort furnaces have 
increased their heating surfaces and made them 
more efficient and economical consumers of fuel. 
(Notice the gas and soot consuming features shown 
on the feed door.) 


We have a special circular called “A Dozen Appeals 
to Reason” which points out some of the “Home 
Comfort” features. Write for it today. 


ST. LOUIS HEATING CO. 
2901-11 Elliot Ave., St. Louis, Mo. 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 

















The MELLOW FURNACE 


BRILLION 





FURNACES. | 0: Fhe 06- 599 vw. 
; F 
are selling faster than ever--the | 4... . Patil 
big reason is higher quality at a Price Sales Plan 
lower price-- 
TUDY the construc- 
tion of this furnace ee 
now. Ccmpare it qual- ination. Notice its 


ity for quality and fea- splendid, practical fea- 


ture for feature with any 
furnace in its class and 
see why the BRILLION 
with its better value will 
make your sales and 
profits jump. 

Ask us about our merchandis- 
ing method that allows this 


high quality at an extremely 
low price. 


Send the coupon today 
Branches in Chicago, Iil., 


Minneapolis, Minn., 
Milwaukee, Wis., Seattle 


BRILLION FURNACE Co. 
200-300 Park Ave., Brillion, Wis. 


—— eS = Send this coupon tedayee enn 
Send me details, prices and your catalog No. 45. 







PU SC TANE  s 84 SERS Ca tans é Leb io bc RSA wee vixece cheek 


Address 





| OW Funny 
iMeLt t 


MELLOW 





tures of construction 
—see why it is a bet- 
ter buy for your cus- 
temers and a bigger 
seller for you. 


We have a circular 
that illustrates and de 
scribes each and every 
feature of the MEL- 
LOW —-write for it to- 
day and ask for our 
attractive prices. 








CHICAGO OFFICE 
2356 N. Clark St. 
R. G. Ray, Manager 
Lincoln 0091 








Liberty 
Foundry 
Company 


St. Louis, Mo. 





Mention AMERICAN ARTISAN your reply—Thank you! 
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There is a bigger market 


waiting for you~ 


(y= you get real enthusiasm behind your 
furnace business—once you set about to 
find quality furnaces at fair prices for your 
customers you'll find a bigger market waiting 
for you. 


Why not take your furnace business more 
seriously than you ever did before—why not 
just buckle down to business—watch building 
operations, solicit old homes and advertise your 
business a bit. 


You are in the game to make money and 
you know that some men are making lots of it 
because they sell good furnaces at the right price 
and are working continually for business. 


ATH-A-NOR furnaces and our sales co-opera- 
tion will help you. 


ATH-A-NOR furnaces are furnishing the 
right quality and right price for many dealers 
who are making big profils. 





The MAY-FIEBEGER 
FURNACE COMPANY 
Newark, Ohio 
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means dollars in your pocket. The dealer 
who sells them is in a distinct class— 
actually above competition. He can increase 
his business and get better prices for his work. 


The SUPER SMOKELESS Furnace is the 
best investment a home owner can make. It 
eliminates the smoke nuisance, even with cheap 
soft coal, thus protecting health and property. It 
burns the smoke as valuable fuel, thus obtaining 
full heat value from the coal. This means a 
large saving in the amount of coal! burned. 


ae SUPER SMOKELESS Furnace 


We are now telling the public the big story 
of clean, efficient and highly economical home 
heating through the medium of the SATUR- 
DAY EVENING POST. The result of this 
advertising is sure to be a nation-wide demand 
for the high-grade heating plant which radi- 
cally cuts fuel costs. Big, new opportunities 
are being created for live-wire dealers who 
want to cash in on the merits of our SUPER- 
SMOKELESS Furnace. 


Write TODAY for full information 


UTICA HEATER COMPANY 


‘Pioneers in Smokeless Combustion’”’ 


UTICA, N. Y. - CHICAGO, ILL. 








When writing mention AMERICAN ARTISAN—Thank you! 




















HAT furnace owner wouldn't pay a small sum to have Proper Humidily in connection with his other- 
wise perfect warm air heating plant? Now with the NATIONAL Air Moistener he can have it—and 


AMERICAN ARTISAN 












The New 
Improved 


Air Moistener 


not just proper humidity but a guaranteed saving in fuel. 


The NATIONAL is Adjustable to allow the exact amount of humidification required—it is entirely auto- 


matic, taking care of itself and eliminating all bother and trouble of filling. 


You can sell the NATIONAL Air Moistener because it is wanted, because it is the only one of its kind 


on the market and the best of any kind and because it is economical in cost and has no upkeep expense. 


It slides in over 
radiator---fits any 
style or make of 
furnace---Few 
simple parts. 


Fool proof---can not overflow--- 
Entirely automatic --- connects 
directly to city water---No intri- 
cate parts to get out of order. 


Easy to install 
Cut only one hole 
in bonnet. 
















N°. guess work— 
no wrestling 
with ill-fitting 

arts. Every 

ernois Furnace 
is completely 
mounted in our 
assembly room 
before it is crated 
for shipment, so that 
perfect fitting is as- 
sured and can be set 
up with a minimum 
outlay of time and 
labor. 


VERNOIS 


Pipe and Pipeless Furnaces 


give wonderful heat- 
ing service and make 
the dealer who sells 
them “solid” 

with their 
owners. Get 
inte touch 
with us at 
once and learn 
why the Ver- 
nois has them 
all beaten for 
profits and 
prestige. 





































ROBINSON FURNACE CO., 





Easy To Install 




































Write today for circulars and prices. 


205 W. Lake St., CHICAGO, ILL. 





A restful night on 1 Lake Erie 


on one of the great ships of the C & B Line 
makes a pleasant break in your journey. 
A good bed in a clean, cool stateroom, 
a long, sound sleep and an appetizing 
breakfast in the morning. 

Steamers 


“SEEANDBEE” — “CITY OF ERIE” — “CITY OF BUFFALO” 
Daily May Ist to November 14th 


Eastern Standard Time 


Leave Cleveland—9:00 P. M. Leave Buffalo— 9:00 P. M. 
Arrive Buffalo— *7:00 A. M. Arrive Cleveland *7:00 A. M. 


*Steamer “CITY OF BUFFALO” arrives 7:30 A. M. 
Connections for Niagara Falls, Eastern and Cara- 
dian points. Ask your ticket agent or tourist agency 
for tickets via C & BLine. New Tourist Automo- 
bile Rate $7.50 and up. 

Send for free sectional puzzle chart of the Great 
Ship “‘SEEANDBEE”’ and 32-page booklet. 


The Cleveland and Buffalo Transit Co. 
Cleveland, Ohie 
















Four 
C & B Steamers 
in Daily Service 


Fare $5.50 | 








MT. VERNON FURNACE & MFG. CO. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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FRICTIONLESS 
PIPE 


there is no ‘‘choking”’ 
at any point—the full 
air capacity is main- 
tained from bottom 
to top. 









In the doublewall pipe 
the full space (5-16ths 
of an inch) is main- 
tained between the 
inner and outer walls, 
too. 









THIS PIPE IS RIGHT 









F. MEYER & BRO. CO. 
1311-13 S. ADAMS ST. PEORIA, ILL. 
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QUAKER 


Steel Furnaces 


OIL BURNING 
COAL BURNING 





This specially constructed QUAKER 
OIL BURNING FURNACE 
AND QUAKER OIL BURNER 
solves that problem for you------- 


OW with this COMBINED and SPECIALLY DESIGN- 
ED QUAKER STEEL OIL BURNING FURNACE 
and QUAKER OIL BURNER you can sell guaranteed warm 
air heating at a price that is less than the cost of a good 
mechanical oil burner alone 


Notice from the above illustration that this is a COMPLETE 
heating unit—not merely an oil burner attached. 


We want to tell all about this NEW and SUCCESSFUL 
idea that is making money for hundreds of dealers NOW. 
Write today. 


QUAKER MFG. CO. -~~ 
215A N. Michigan Ave. a’ 
Chicago, Illinois 7’ QUAKER 
~ 4 MFG. CO, 
og 215A N. Mich. Ave. 
Send this Fe Chicago, Ill. 
coupon Pa 
today a Send literature and dealer proposition 
Pd on © coal 0 oil furnaces. 
SN 2 
oa ae lp «te gi, | 
© Ge’ “aR aege Spee 1 Oe ER oe 
a 


Ee eae Ly eS ee a Bed Cdhocicdeccee 
MANUFACTURERS OF STEEL FURNACES FOR 30 YEARS 


When writing mention AMERICAN ARTISAN—Thank you! 
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built they have a rich neat appearance unequalled in others. 


RECIS S can use only the bes. grades of wood. 


E ORI A Wood Faces 


Manufactured by an exclusive 
aetne using specialized machinery 


ERFECTION and peo are the big features of PEORIA WOOD 
REGISTERS. because they are perfect in construction and sturdily 


ee pon ere REGI are always level—always tight—snugly set 
rly giued. The special machinery which makes PEORIA WOOD 


You will find PEORIA WOOD REGISTERS 
better. Specify them on your next order. 


PEORIA WOOD REGISTER CO., PEORIA, ILLINOIS 






Write today for 
circulars and 
prices 








ROBINSON 


SMOKE CONSUMER 
—SELLS ON SIGHT— 


VERY furnace owner can see 
the economy of having this 
inexpensive device save fuel for 
him by burning the 


smoke and soot. 


















PAT. 
FITS ANY FURNACE 
Made 
EASY TO INSTALL by the 
A REAL MC L MONEY Re Fada 


Steel Furnaces 


THE A. H. ROBINSON COMPANY 


5103 Detroit Ave. VELAND, OHIO 











FANNER 


STOVE 


FURNACE 
TRIMMNIGS 


For Quality and Service use Fanner 

Trimmings. We rate our own 

Malleable and Gray Iron Foundries. 
Write t for latest illustrated 
catalog ae and describes 





THE FANNER MFG. COMPANY 
BROOKSIDE PARK CLEVELAND, OHIO 























V V rite 
For Our 
Illustrated 
Book of 
Order Blanks 


You'll find this book handy. It explains 
how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 

Largest and Most Complete Stock 


ORTHWESTER 


STOVE REPAIR CO., CHICAGO 








————— 











BOLTS 


WE MANUFACTURE A COMPLETE LINE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 











STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 











THE KIRK-LATTY MFG. CO. 
1971 W. 85th St. Cleveland, O. 


PATTERNS 


FOR STOVES AND HEATERS 1x Woop ond IRON 
VEDDER PATTERN WORKS °*";,°"*° TROY, N. Y. 


PATTERNS ino neaters 




















IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 





Read This Practical Book NOW 
SNOW’S FURNACE HEATING 


(Enlarged Revised Edition) 
A book tha: Goats wh Go Cnet Yow 


of furnaces, construction 
tion and setting tonether ‘with furawce Bt- 


tings. t is the au 
his new edition contains a chapter cov- 
ering the main features of one pipe or pipe- 
less furnace heating, which nee become a 
big factor in_ warm air heati 


: , Com- 
ination Systems; Air, ting Venti- 
lation of Sc dings; Heating of Pub- 
Churches and ; Fan 

Furnace Combination 3 
Con : tes Fuels; 
Tables and Data; Furnace 
Fittings; Miscellaneous Notes, from Various 

copy now and ask for 





Post paid BOOK DEPT. 
AMERICAN ARTISAN ™ %Michien ie” 











Say you saw it in AMERICAN ARTISAN—Thank you! 
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ne Hundred Per Cent 
Free Air Capacity without loss of 
strength or attractiveness 


ve never saw a finer piece of Register work—a better balanced job of designing 
than that found in this register. 


This improved model while having the enlarged openings to allow 100% Free Air 
Capacity, is nevertheless strong and exceptionally neat in appearance. 


The Improved STEARNS REGISTER 


is the only register made that possesses an operating device that does not rely on 
springs or tension to be effective. The operating device on the STEARNS 
REGISTER is very simple and most effective. It is exclusive with the STEARNS 
and is fully covered by patents. 

The Register comes in all the standard sizes and finishes. STEARNS finishes are of 
the highest quality. All the regular electro-plated finishes can be had and also the 
popular lacquer finishes such as Brush Brass, Antique Brass and a perfect replica of 
Oxidized Copper. All lacquer finishes sell on same list price as White Japan. 

Our new factory has increased our production facilities. Let us tell you how our 
selling plan saves you money. 


Write today for catalog and prices 


STEARNS REGISTER COMPANY 
1234 Mt. Elliott Ave. Detroit, Mich. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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Soft Coal Special 
ANRES 


“BRN” 
SUPER HEATER 







This is the finest Furnace for soft coal 
that has ever been put on the market. It 
is specially designed not only to burn all 
the gases in soft coal, but to get the 
most out of the great heat which the 
gases give off. It requires less cleaning 
than any other Furnace to keep in the 
pink of condition, and is the easiest to 
clean when necessary. 











Oil burner engineers rate this heater as THE BEST 
FOR OIL. Heating engineers state it to be the best 
for fan and blower work. Our engineers will plan 
your hard jobs. 











Andes a &@ Furnace Corp. 


Est. 1868 GENEVA, N. Y. Est. 1868 





When writing mention AMERICAN ARTISAN—Thank you! 
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No. 2244 
Economy Blue Front Furnace 


22” Firepot—44" Casing 

Radiator 37” x 13" 

Weight 1,070 lbs.—Height 491" 

Total Free Air—6&63" 

Over Feed Section—308" 

Guaranteed Rating—500" 

Cleanout, Ashpit, and Feed Section Thru Front 
100% Larger Water Pan 

No Bolts, No Cement Joints to Front 
45%, Air Passage over Feed Section 
Firepots 25°, Heavier 

New Cup Joints—No Rim Checking 
Grate Bars 50°, Heavier 


INTERNATIONAL 


UTICA, N.Y. 


HEATER 


ARTISAN 


FCOnomy 


Less fuel~more heat 


KLUE FRONT 
FURNACE 


SAVES MONEY 


Just as its name implies, the Inter- 
national Economy Blue Front Warm 
Air Furnace saves money for you and 
your customers. Reasonably priced, 
because of volume production and 
scientific foundry methods, these heat- 
ers insure your profits. Their design 
and construction, backed by a manu- 
facturer with eighty-five years of ex- 
perience, guarantee their quality and 
long life. 


EASILY OPERATED 


Your customers save money through 
the ease and efficiency with which it 
is possible to operate these heaters. 
The narrow front cuts down the 
amount of heat radiated to the base- 
ment. 


LARGE AIR CAPACITY 


A large casing creates enormous air 
passing capacity. A large radiator de- 
flects half of this large volume of air 
toward the center over the hottest 
castings. 

And the attractive blue front pre- 
serves the value of each International 
Economy Furnace. 


ACT NOW 


Plan to use more Economy Blue 
Front Furnaces if you want satisfied 
customers whose thrifty selections of 
heaters are based on demands for real 
heating service and fuel economy. 
Catalog 1752-A will bring you de- 
tailed information. We will be glad 
to send your copy upon request. 








COMPANY 


NEW YORK CHICAGO CLEVELAND PHILADELPHIA DETROIT NASHUA, N. H. 
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Cross-sectional View of Cotton Gin Installation Made by the Continental Gin Company. This Installation Is Similar to 
the One in Which Jones & Son, Haskell, Texas, Did the Sheet Metal Work. Note Extensive Use of 
Sheet Metal On the Machine Itself and On the Structure Which Houses It. 


Southern Sheet Metal Contractor Finds 


Cotton Gin Source of Business 


Erects 5-Stand Gin Flue for Carrying 
Lint Away After Ginning Process 


ALVANIZED sheet metal has 
found a new field of useful- 
ness in the blowpiping system. Its 
great tensile strength, its pliability, 
its lightness in weight and its rust- 
resisting qualities have made it a 
most desirable material for use 
where the device must be cut and 
shaped to meet special needs of the 
farm, factory, hotel, workshop or 
private dwelling. 
In all sections of the country 
sheet metal is being used in greater 
quantities yearly than it ever has 


By Georce J. DuERR 


been before and for an ever greater 
variety of appliances. In addition 
to the standard uses to which it is 
put throughout the country, there 
are sectional and individual uses for 
sheet metal and these are increas- 
ing in number monthly. 

Each section of the country has 
its own peculiar industries and, con- 
sequently, its own peculiar needs in 
the way of machinery and supple- 
mentary equipment. Much of this 
supplementary equipment must be 
laid out and constructed in the shop 


of the sheet metal contractor to 
meet special needs, as the conditions 
where it is to be used often do not 
allow of the use of the more stand- 
ardized or ready-made equipment. 
In the present instance we are de- 
scribing a complete air blast lint flue 
for use on a five-stand cotton gin. 
The flue, an illustration of which is 
shown, is thirty-five feet in length. 
This main trunk line tapers from a 
diameter of thirty-six inches at the 
large end to a diameter of one foot 
six inches at the small end. As is 
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Complete Air Blast Lint Flue for a 5-Strand Cotton Gin Built by 
in the J. H. Hickman Gin Works, at Aspermont, Texas. 


shown in the illustration, it is con- 
nected to five lint. flues, which in 
turn are attached to the drum of 
the lint carrier. The whole system 
is used to carry the lint away from 
the cotton gin after the ginning 
process is completed. Forced air is 
used to force the lint through the 
system. 

This is one of the largest jobs 
that Jones & Son Sheet Metal 
Works, of Haskell, Texas, has ever 
been called upon to construct and 
erect. The entire work was planned, 
cut out and put together in the 
Jones & Son Sheet Metal Shop. It 


was then transported in sections to 
Aspermont, Texas, where it was in- 
stalled in the J. H. Hickman Gin 
Works (that is cotton gin). 

The plans for this gigantic piece 
of sheet metal work were drawn by 
Jesse Jones, chief mechanic. It is 
a compliment to Mr. Jones’ ability 
and accuracy to say that when the 
system was installed in the fac- 
tory, it went together perfectly, no 
changes being necessary. 

Jones & Son are noted for their 
excellent sheet metal work and this 
job at Aspermont is only one of 
many similar complicated pieces 


Sa 


ones & Son, Haskell, Texas, and Installed by Them 
ote Plan for Tapering Pipe by Mr. Kothe. 


that they have put in. 

No doubt the older men in the in- 
dustry will be able to visualize each 
individual step as the work proceed- 
ed on this job. For the young ap- 
prentice, however, the planning of 
the construction work will afford 
excellent practice. The student, 
when retracing the steps of Jesse 
Jones, in reconstructing the work 
should in his mind’s eye disassemble 
the job into its component parts, 
laying each individual piece out sep- 
arately. That done, he can assem- 
ble the job, learning the steps from 
beginning to end. 


Developing a Pattern fora Long, Tapering 


Pipe 


Two Methods of Procedure Are Shown 
for Making Blast Flue for Cotton Gin 


By O. W. Korne, Principal St. Louis Technical Institute 


HERE long, gradual tapering 

pipes are necessary in connect- 
ing up cotton gins, as well as in 
other lines, it is not always easy to 
develop the patterns for the taper 
pipes because of the long radius that 
is required. Take in this case, 


where we have a 34-foot pipe and 
where the apex would be still ex- 
tended, it would be a tedious job to 
get the patterns out with any de- 
gree of accuracy. 


There are two methods in con- 
structing such a pipe; one is by 
various jump rules, the other is by 
triangulation. We will use the lat- 
ter method. Now in making such 
pipe, it depends largely on what 
facilities a shop has what method 
will be used. Thus, in a small shop 
it would be most advantageous to 
make the pipe in 30-inch rings, as 
we show at the top of elevation. 
Here the full length is marked off 


in possibly 29 or 29%-inch sections 
and the diameter lines drawn and 
measured, and marked as we show. 

The pattern we develop by tri- 
angulation, and in our case where 
the design was drawn to a %-inch 
scale per foot, it is too small to 
show every step in development. 
But we assume that shops that take 
such jobs have men who can lay it 
out, since there must be numerous 
other fittings that require triangula- 
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tion as well. The pattern for one 
ring is shown below and the rivet- 
ing edges must be allowed extra. 
Another method of making this 
pipe is to use 36 by 120-inch sheets, 
laying the patterns off in 10-foot 
lengths. This treatment is shown at 
the bottom of elevation, where two 
patterns are marked out of a 36- 
inch sheet. Then enough patterns 
are cut out to make the circumfer- 
ence. The main point here is to 
rivet the longitudinal seams, but 
where provisions can be made for 








In this article the reader is 
shown two methods of develop- 
ing a long, tapering pipe, such 
as that shown in the article 
about the air blast flue for a 


five-stand cotton gin, erected by ~ 


Jones & Son, Haskell, Texas, 
at the J. H. Hickman Gin 
Works at Aspermont, Texas. 
A close study of this plan will 
help the student to visualize the 
application of his acquired 
technical knowledge to actual 
cases. 








this, the job becomes better than 
with the many short rings. 

Work of this kind can be laid out 
on the drawing table and developed 
to a scale of possibly one inch to the 
foot, and then simply remeasure the 
pattern lines full size and lay them 
off on the sheets of metal. Where 
this is done the work can be quickly 
reproduced and to better satisfaction 
than working to full sized lines. In 
our case we have laid the pattern 
out to about twice the size of the 
elevation and this shows how the 
layout will look on a 36 by 120-inch 
sheet. 





Dr. John P. Wagner 
Now in Concrete Block 
Industry, Miami, Florida 

Dr. John P. Wagner, formerly 
identified with the furnace manufac- 
turing industry, has assumed the 
executive management of the Con- 
crete Products Manufacturing Cor- 
poration of Florida, concrete block 
manufacturers. He is located at 
705 Ralston Building, Miami. 
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Cook County Sheet Metal Club Picnic 


Unanimously Voted Big Success 


Contractors Beat Salesmen 17 to 15 in Ball 
Game—Ladies Take Steps to Form Auxiliary 


HE Cook County Sheet Metal 

Club (comprising sheet metal 
contractors on the northwest side of 
Chicago) has initiated its members 
into the full benefits of cooperative 
endeavor. Its avowed purpose— 
the elevation of the industry—was 
materially augmented by a lesson in 
the elevation of spirits—the acme of 
achievement at the present time. 

“On Thursday of last week the 
Cook County Sheet Metal Club held 
its first Annual Outing. Early in 
the morning the.joy seekers set out 
in autos for Hickory Grove, Dun- 
dee, Illinois, where the outing was 
staged. 

True to his reputation for per- 
versity the weatherman beclouded 
the sun and turned on the customary 
shower. 

These sheet metal men are a de- 
termined lot, however, and a little 
drenching underfoot or over head 
was entirely inadequate to dampen 
their ardor—especially with the in- 
ternal dampening, nay, drenching 
that awaited them at the grove. 

It was not a stag affair, however, 
and the women and children were 
given plenty of opportunity to exer- 
cise their natural and man-given pre- 
rogatives. 

Contractors Trounce Salesmen 
17 to 15 in Ball Game 

The big event of the day was, of 
course, the ball game between the 
contractors and the Travelers’ Aux- 
iliary. 

The lineup for the contractors 
consisted of Julius Fleischmann, of 
the Lincoln Sheet Metal Works, 
5510 North Western Avenue, catch- 
er; P. Reif, John Reif Sheet Metal 
Works, 2049 Belmont Avenue, 
pitcher; Louis Bothfeld, 4026 
North Paulina Street, first base; L. 
Drehobl, Drehobl Sheet Metal 
Works, 4978 Milwaukee Avenue, 
second base; Mike Reif, John Reif 


By Georce J. DuERR 


Sheet Metal Works, third base; 
Matthew Weinacht, Drehobl Sheet 
Metal Works, right field; E. C. 
Becker, E. C. Becker Sheet Metal 
Works, 4730 Irving Park Boule- 
vard, center field; John Novak, 
Novak & Company, 1928 Fullerton 
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Figure 1.—Mike Hinch and E. J. Schimke. 
Figure 3.—Ladies Nail Driving Contest. 
. J. Costello, Arthur J. Madson. 
Figure 7.—Left to Right, Edward F. 


and Henry Dieckmann. 
Left to Right, John Seidl, 


Barclay: Figure 6.—L. C. Henderson. 
Greisz, Mike Hinch and R. H. Guenther. 


Avenue, left field; R. H.-Guenther, 
President, Accurate Sheet Metal 
Works, 2432 Milwaukee Avenue, 
short stop. 

For the salesmen there were A. 
R. Gibb, Casper Tin Plate Com- 
pany, catcher; M. J. Mackin, Inter- 
national Heater Company, pitcher ; 





Edward F. Greisz, 1426 North La- 
trobe avenue, first base; E. J. 
Schimke, Colburn Heater Company, 
second base; J. R. Clifford, Benja- 
min Wolf Sheet Metal Works, third 
base; C. R. Keeler, Hart & Crouse 
Company, right field; Al Engman, 








J 


Figure 2.—Mrs. J. R. Clifford 
Figure 4.— 
Figure 5.—J. T. 


Aeolus-Dickinson Company, center 
field; H. W. Armbruster, Wheeling 
Corrugating Company, left field; 
Mike Hinch, Lennox Furnace Com- 
pany, short stop. 

Seven innings of the most hotly 
contested base ball were played, 
with both sides fighting with every 
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Figure 1.—Contractors’ Ball Team. Standing, Left to Right.Mr. Waller. Jchn Novak, Mike Reif, P. Reif, Mat Weinacht, 
E. C. Becker and Mr. Hall. Seated, Left to Right, Louis Bothfed, R. H. Guenther and Julius Fleischmann. Figure 


2.—Mike Reif, Julius Fleischmann and John Novak. 
E. P. Cobb. Figure 4.—Mr. John Seidl, Mrs. J. R. Clifford, Mrs. Henry C. Trede. 
Becker, Mrs. Stuedel and Mrs. Maurice De Wulf. 


Figure 3.—Arthur J. Madson, Al Engman, H. W. Armbruster and 


Seated, Left to Right, Mrs. E. C. 


Figure 5.—Entries in the Babies’ Smile Contest. Left to Right, Mike 


Reif’s Baby in Mike’s Arms, Bernard De Wulf, the Winner, Being Held by His Mother, Ed. Carter’s Son and Heir in His 


Mother’s Arms. Fi 
ter, A. M. Jaeger, 
M. J. Mackin and E. F. Greisz. 


ounce of vigor and energy that they 
could command. The score of 17 
to 15, in favor of the contractors, 
was incidental. The spirit with 
which those boys played was one 
thing. 
progress of the game for a tankard 
every now and then was another, 
because, of course, sheet metal men 
on a picnic are sure to get dry and 
low in spirits at frequent intervals. 

For the salesmen Mike Hinch 
contributed two runs; J. R. Clif- 
ford, two; E. J. Schimke, one; C. 
R. Keeler, one; H. W. Armbruster, 
two; Al Engman, three; FE. F. 


The way they stopped the 


Greisz, three; and M. J. Mackin, 
one. 

Making runs for the contractors 
were Louis Bothfeld, who circled 
the diamond three times; L. Dre- 
hobl, two; home run John Novak, 
three; P. Reif, two; Mike Reif, 
two; Julius Fleischmann, one; E. 
C. Becker, one; Matthew Weinacht, 
two; R. H. Guenther, one. 

As Armbruster expressed it, “the 
salesmen were unable to defeat their 
opponents because they couldn't get 
the lead out of their shoes quick 
enough.” ‘Of course we all know 
that Louis Bothfeld in his en- 


e 6.—The Auxiliary Ball Team, Left to Right Standing, C. R. Keeler, J. R. Clifford, H. W. Armbrus- 
. J. Schimke, John A. McElwain, Al Engman and A. k. Gibb. Seated, Left to Right, Mike Hinch, 


thusiasm, thought he was going 
to war, instead of to a sheet metal 
picnic, and provided himself with 
hob-nailed shoes. This, of course, 
gave the contractors an advantage. 
Then, too, the umpire was said to 
have been partial to the contractors. 

The point is, however, that the 
sheet metal men and _= salesmen 
showed themselves to be just what 
they are—darn good sports, even 
when they re losing. 

\t the close of the ball game 
everyone who had partaken in it, 
as well as the large number of spec- 


tators, were eager to get at the re- 
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freshments—liquid and otherwise— 

which had been thoughtfully pro- 

vided by the committee in charge. 
Races and Other Contests 

Luncheon and visiting over, the 
program committee called for vol- 
unteers in the races and contests of 
many sorts. The races for the kid- 
dies came first. The winners of 
these events are listed as follows: 

Girls’ race, under 6 years—Miss 
Ruth Smith. 

Boys’ race, under 6 years—Junior 
Fleischmann, first; A. H. Kahlen- 
berg, Jr., second. 

Girls’ race, 6 to 8 years—Elinor 
Novak, first; Miss Drehobl, second. 

Boys’ race, 6 to 8 years—Louis 
Drehobl, first. 

Girls’ race, 9 to 11 years—Evelyn 
Mahal, first; Jessie Smith, second ; 
Elinor Trede, third. 

Boys’ race, 9 to 11 years—A. 
Lungren, first; Fred Novak, sec- 
ond; M. De Wulf, third. 

Girls’ race, 12 to 15 years— 
Blanche Lungren, first; Susanne 
Schimke, second. 

Boys’ race, 12.to 15 years—Ed. 
Kubitz, first; Alvin Roob, second ; 
W. Holl, third. 

The next event was a babies’ 
smile contest. It consisted in hold- 
ing several babies up before the 
crowd and determining which one 
of them could be induced to smile 
the quickest. This contest was easily 
won by Bernard De Wulf, who 
smiled all over himself and every- 
body else at the least provocation. 
This, of course, tickled his daddy 
and his mother who is shown in the 
illustration holding him. 

Then came races for the grown- 
ups. Of course the reader must re- 
member that while these races and 
events were in progress there was a 
constant trek to and from the field 
and a certain summer cottage not 
far away wherein the thirst quench- 
er was stored. This latter pastime 
was chiefly indulged in by the male 
members of the picnic, although the 
women did not refuse to participate 
to some extent. when invited. 

Single ladies, 50-yard dash— 
Ruth Lungren, first; Belle Smith, 
second. 

Married ladies, 50-yard dash— 
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Margaret Herrick, first; Mrs. John 
Novak, second; Mrs. J. R. Clifford, 
third. 

Stout ladies’ race—Mrs. John 
Novak, first; Mrs. John Seidel, sec- 
ond; Mrs. Steudel, third. 

Ladies’ ball throwing contest— 
Mrs. John Novak, first; Belle 
Smith, second; Miss Deichmann, 
third; Mrs. A. H. Kahlenberg, 
fourth; Mrs. Steudel, fifth; Mrs. 
Margaret Herrick, sixth. 

The men, too, came in for racing 
honors. 

Single men’s race—A. Hall, first ; 
Walter Hall, second; Paul Becker, 
third; Tom Novak, fourth; L. 
Drehobl, fifth. 





A. H. Kahlenberg, Jr. 


Married men’s race—A. H. Kah- 
lenberg, Friedley-Voshardt Com- 
pany, first; H. P. Herrick, second ; 
Paul Kirchwhardt, third; A. R. 
Gibb, fourth. 

Fat men’s race—Mike Reif, first ; 
Al Engman, second; John Novak, 
third; C. R. Keeler, fourth. 

Contractors’ contest—L. Drehobl, 
first; Julius Fleischmann, second ; 
Maurice De Wulf, De Wulf Sheet 
Metal Works, 3545 North Craw- 
ford Avenue, third; Mike Reif, 
fourth; John Novak, fifth. 

First ladies’ nail driving contest— 
Mrs. Margaret Herrick, first; Mrs. 
Carter, Sr., second. 

Second ladies’ nail driving contest 
—Miss Dieckmann, first; Mrs. 
Steudel, second; Mrs. Julius 
Fleischmann, third. 
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Each of the above mentioned win- 
ners received a prize for his or her 
prowess and excellence. These 
prizes were donated by the follow- 
ing named firms: 

General Acceptance Company. 

Hanisch Brothers. 

C. S. Davis & Company. 

Caspers Tin Plate Company. 

Excelsior Steel Furnace Company. 

Maplewood Machinery Company. 

Aeolus-Dickinson Company. 

Special Chemical Company. 

Heating Systems & Saew Company. 

Equipment Supply Company. 

Milwaukee Corrugating Company. 

Friedley-Voshart Company. 

Furnaces and Sheet Metals. 

Republic Metalware Company. 

J. L. Perkins & Company. 

Republic Paint & Varnish Company. 

Paul Koch & Company. 

Equipment Supply Company. 

Wheeling Corrugating Company. 

Colburn Heater Company. 

Benj. Wolff & Company. 

Lennox Furnace Company. 
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Langenberg Mfg. Company. 

Sall Mountain Company. 

Barnes Zine Products pany. 

Milwaukee Corrugating Company. 

International Heater Company. 

Carr Supply Company. 

Armstrong-Blum Mfg. Company. 

Tuttle & Bailey Mfg. Company. 

Kutscheid Mfg. Company. 

Considering the unfavorable 


weather conditions existing in the 
early morning of the picnic day and 
also the fact that this. was the first 
annual outing held by the organiza- 
tion, the club made an excellent 
showing. The members proved that 
they can co-operate in pleasure as 
well as in work with the greatest 
friendliness of spirit. All competi- 
tive zeal was put into the sports and 
pleasure attended the occasion. 

During the outing the preliminary 
steps were taken to form a Ladies’ 
Auxiliary to the Cook County Sheet 
Metal Club. 





Milcor Has New Stove, 
Furnace and Conductor 
Pipe Elbow Broadside 

The Milwaukee Corrugating 
Company, Milwaukee, has released 
a new elbow broadside. The folder 
describes numerous styles of Milcor 
stove pipe, furnace pipe and conduc- 
tor pipe elbows. 

This latest of Milcor sales efforts 
is very attractively arranged. It 
puts the story over in the quickest 
possible time and is well illustrated. 
The illustrations are backed on 
black, which sets the elbows off to 
the best advantage. 
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Milwaukee Sheet Metal Men Will 
Picnic at Mequon Grove 


Annual Outing to Be Held August 25— 
Wamser, Gering, Pluckhann Hosts 


GROUP of fifteen members of 
the Master Sheet Metal Con- 
tractors’ Association of Milwaukee 
held a meeting in Milwaukee on the 
evening of August 4, with President 
T. E. Tonnsen presiding. 
During the course of the evening 
Mr. Jeske reported on the Tele- 
phone Directory listing. A motion 
was made that these listings be ac- 
cepted as worked up by the com- 
mittee. Permission for additional 
headings should be received from 
the association. 
A motion was made and carried 
that a list of the members who have 
not attended the last four meetings, 
be sent to all members. 
A general discussion followed as 
to what constitutes an open or closed 
shop. 
Mr. Jeske gave a report on the 
progress being made by the Con- 
struction Industries of the Associ- 
ation of Commerce regarding sub- 
contractors. 
Before the meeting closed a pic- 
nic committee was appointed, con- 
sisting of Mr. Wamser, Mr. Pluck- 
hann, Mr. Gering. The picnic is to 
be held Wednesday, August 25, at 
Knepel’s Grove, Mequon, Wiscon- 
sin. 
Read This and Smile—We Got It So 
We Are Going to Have It. What? 
Annual Picnic 
Our local got together, a recent 
summer’s day 

Decided that they better—reserve a 
picnic day. 

Some members getting restless, they 
need a bit of fun 

So here’s your invitation, we want 
you, everyone. 


Come to our annual picnic — you 
surely ought to try 

For we so nearly lost it, because the 
pump went dry. 

But now things are in order, we 
guarantee great fun, 

Games, laughs and funny stories, 
perhaps a ’bit o’ rum. 


Our dinner’ll be a dandy, Wamser, 
Gering, Pluckhann, hosts. 
Everything is on the menu, sauer- 
braten to weiner roasts. 

The date is quite convenient, 
Wednesday, August 25 

Place, Knepel’s Grove at Mequon, 
Highway Fifty-seven drive. 


You get there via Third Street, then 
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north on Green Bay Road 

Fourteen miles north of city, you'll 
find the joyful load. 

Or else go out Teutonia, then drive 
to Keipper’s Park 

Continue on the Cedarburg road, un- 
til you see the park. 


We'll all be there to greet you, a 
great time guaranteed 

There'll be no idle moments, it has 
been so decreed. 

So come now to our picnic, we want 
everyone in line, 

You can’t afford to miss it, we're off 
for a good time. 
Grand Finale! 


David M. Haines, Prominent Chicago 
Sheet Metal Man Dies 


Was Active in Sheet Metal Organi- 
zation and an Enthusiastic Rotarian 


HE Chicago Rotary Club 
luncheon on Tuesday, August 
17, and the entire sheet metal fra- 
ternity was saddened by the an- 
nouncement of the sudden death of 





David M. Haines 


David M. Haines, which occurred 
while enroute to his summer home 
at Muskego, Wisconsin, about five 
o'clock on last Monday afternoon, 
August 9. 

Mr. Haines was driving in his 
auto, accompanied by Mrs. Haines, 
and shortly before the time indi- 
cated complained of a pain in the 
back of his head. He stopped the car, 


got out of the same and lay down on 
the ground under a tree, where he 
passed away almost immediately. 
His son, Earl, and the latter’s wife 
were following in their car. 

David M. Haines was born Au- 
gust 18, 1867, in Ireland, where his 
father, who was a British soldier, 
was at that time stationed. 


When the family returned to 
Canada they located in their old 
home town of Toronto and there 
young David, after having gone 
through the public schools, was ap- 
prenticed to a sheet metal contractor. 
When he had served his apprentice- 
ship he went into business for him- 
self and at the age of 26 years came 
to Chicago during the World’s Co- 
lunbian Exposition, which was then 
beirg held. 

He made a special study of the 
ventilating business and had in- 
stalled many ventilating systems in 
public buildings in Chicago and 
other cities in Illinois, building up 
a very large and prosperous busi- 
ness. 

Mr. Haines had for many years 
realized the value of organization 
among employers in his trade and 
was one of the prime movers to or- 
ganize the Chicago Sheet Metal 
Contractors’ Association, which is 
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composed of firms employing a con- 
siderable number of sheet metal 
workers. As mentioned in the fore- 
going, he had for several years 
given efficient service as Secretary 
of this Association and had been in- 
strumental in securing the co-opera- 
tion of the Sheet Metal Workers’ 
Union in having technical training 
courses for apprentices in the sheet 
metal trade established in the public 
schools. 

When the movement to organize 
the entire sheet metal trade of Chi- 
cago was started, Mr. Haines took 
an active part and at the meeting 
when a temporary organization was 
formed he was chosen temporary 
treasurer, the selection being con- 
firmed when the permanent organi- 
zation was completed. 

“Dave” joined the Chicago Rotary 
Club in 1917 and was one of its 
most devoted members, rarely miss- 
ing a meeting when it was possible 
for him to attend, and in 1925 
brought in his son “Jack” as an 
associate member, in order to give 
the latter the benefit of the com- 
panionship which he had so long and 
happily enjoyed and in order fur- 
ther that his company might be rep- 
resented in Rotary during his long 
absences in winter at his Florida 
home. 

At the time of his death Mr. 
Haines was president of the Haines 
Company, which he organized. 


Local Newspaper Editors 
Carefully Scrutinize Each 
Issue of American Artisan 
The Chariton (Iowa) Leader of 
August 10 contained the following 
interesting item in which reference 
is made to the AMERICAN ARTISAN 
and the Milcor ad on the back cover. 
“A Modern Group” 


“The Cottages of J. L. Piper, or 
Eighth Street, Makes Good Picture” 


“*Piperville’ has “come to the 
front. Last summét J. L. Piper, 
the Chariton grocer, erected a group 
of five cottages on North Eighth 
Street, one being a brick structure 
which his son, Dayton, had built for 
his own residence. These were all 
made thoroughly modern, and noth- 
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ing but the most approved material 
was used, much sheet metal entering 
into the construction. These are 
models in architecture and quality 
of construction. The current issue 
of the AMERICAN ARTISAN, of Chi- 
cago, has pen drawings of the group 
and uses it as an artistic cover page 
advertisement. ‘Piperville’ is a mod- 
ern residential group.” 

A similar article appeared in the 
Chariton Herald-Patriot August 12. 


Dallas, Texas, Sheet 
Metal Men and 
Ladies Honor George Galvin 

The Dallas Sheet Metal Contrac- 
tors’ Association held a joint meet- 
with the newly organized Ladies’ 
Auxiliary, Thursday evening, Au- 
gust 12. 

After dinner the’ meeting was 
turned over to Mrs. Owen, presi- 
dent of the Ladies’ Auxiliary. She 
told of the meeting held by the Aux- 
iliary and of what was accomplished 
at it. 

The honor guest of the occasion 
was George Galvin, sales manager 
of the Berger Manufacturing Com- 
pany, Canton, Ohio. Mr. Galvin 
was formerly manager of the Berg- 
er Manufacturing Company, of Dal- 
las, and while living in Dallas he 
was president of the Manufacturers’ 
Auxiliary to the Texas Association. 
Mr. Galvin made a short speech 
complimenting the Dallas members 
on the enthusiasm which they were 
displaying in going about the neces- 
sary work to be done in entertaining 
the National Association next year. 
He promised to return to Dallas for 
the 1927 convention. 

Colonel C. C. Lynd, who has been 
secretary of the Auxiliary to the 
Texas Association, was presented 
with a wrist watch by the Contrac- 
tors’ Association. He leaves Texas 
for California within a few days. 


Whot Does % or 4 
Inch Corrugating? 


To AMERICAN ARTISAN: 
Can you tell us who does % or 
44-inch corrugating ? 
Very truly yours, 
R. E. Dict. 
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Ornamental Iron Chain. 
From Irl J. Neal, 1618% Broadway, 
Mattoon, Illinois. 
Who makes ornamental iron 


chain ? 
Ans.—American Chain Company, 
208 South LaSalle Street, Chicago. 


Furnace Cleaning Outfits 
From Reynolds Manufacturing Com- 
pany, Boulevard and Phelps Street, 
Springfield, Missouri. ‘ 
Kindly inform us who makes fur- 


nace cleaning apparatuses. 
Ans.—B. F. Sturtevant Company, 
Hyde Park, Boston, Massachusetts, 
and William R. Brown, 319 Main 
Street, Buffalo, New York. 
Roofing Cement. 
From Faust Manufacturing Company, 


Comfort, Texas. 
Can you tell us who makes a put- 


ty or roofing cement that will stop 
leaks and holes in galvanized iron 
cisterns and tanks? 

Ans.—Wnm. Connors Paint Manu- 
facturing Company, Troy, New 
York, and 140 South ,Dearborn 
Street, Chicago, and Pecora Paint 
Company, 4th and Erie Streets, 
Philadelphia, Pennsylvania. 
Automati¢ Humidifiers for Gas Warm 

Air Furnaces. 
From Geo. D. Roper Corporation, 


Rockford, Illinois. 
Who makes automatic humidifiers 


suitable for use on gas fired warm 
air furnaces? 

Ans.— Carr Supply Company, 
414 North Dearborn Street; Geo. 
W. Diener Mfg. Co., 400 North 
Monticello Avenue; Robinson Fur- 
nace Company, 205 West Lake 
Street; Quaker Manufacturing 
Company, 215 North Michigan 
Avenue, all of Chicago, Illinois; 
Langenberg Manufacturing Com- 
pany, 4525 North Euclid Avenue, 
St. Louis, Missouri, and Marshall- 
town Manufacturing Company, 
Marshalltown, Iowa. 

Show Slide. 
From Hammond Sheet Metal Com- 
pany, Second and Cass Streets, St. 


Louis, Missouri. 
Can you tell us where we can 


secure a show slide showing a man 
hanging a gutter on a house? 

Ans. — The American Rolling 
Mill Company, Middletown, Ohio. 
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“The exmeuce of humor 








I want my friend Jack Stowell, 
Aurora, Illinois, to read this one, 
because I know that those melon 
patches at Mooseheart must be a big 
temptation to him. 

A colored preacher was vehe- 
mently denouncing the sins of his 
congregation. “Bredern an’ sistern, 
Ah warns yo’ ’gainst de heinous sin 
ob shootin’ craps! Ah charges yo’ 
’gainst de black rascality of liftin’ 
pullets. But, above all else, bredern 
an’ sistern, Ah demolishes yo’ ’gainst 
de crime of melon-stealin’.” 

A brother in the back seat made 
an odd sound with his lips, rose and 
snapped his fingers. Then he sat 
down again with an abashed look. 

“Whuffo’, mah fren’,” said the 
parson, sternly, “does you ‘r’ar up 
an’ snap yo’ fingers when Ah speaks 
ob melon-stealin’ ?” 

“Yo’ jes’ remin’s me, parson,’ 
the man in the back seat answered, 
meekly, “whar Ah lef’ mah knife.” 


OK * ® 


I had a most enjoyable visit from 
a very distinguished guest a short 
time ago. My caller was Mr. N. E. 
Tinker, Lubbock, Texas, and he 
was distinguished because of his 
gray hairs, his advanced age and for 
the sixty-five years that he has been 
serving the public as a sheet metal 
man. 

Mr. Tinker is an octogenarian, 
but he carries his eighty years, oh, 
ever so lightly. His step is firm. 
He stands and walks more erect 
than most men forty years his 
junior. His eyes are clear and he 
has never worn a pair of glasses. 
His mind is quick and always active, 
and his interest in the sheet metal 
industry is more absorbing now than 
it has been at any time during his 
younger. manhood. In a word, time 
has treated Mr. Tinker very kindly 
indeed. 

Mr. Tinker credits his long life 
and present excellent state of health 
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to his optimistic spirit and to mod- 
eration. 

He was on his way to Monmouth, 
Illinois, his old home town, where 
he is in the habit of spending his 
summer vacations. Before going to 
Monmouth, however, Mr. Tinker in- 





Mr. N. E. Tinker, the 80-year-old 
Sheet Metal Contractor. 


tended visiting his son, who lives in 
Chicago. 

Mr, Tinker holds, perhaps, the 
record for longevity of service in 
the sheet metal business. He began 
work at the age of 15 on the birth- 
day of the Father of His Country 
and has been at it continuously for 
sixty-five years. 

I really did appreciate his com- 
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ing in to visit us and only hope that 
on future visits to Chicago he will 
not forget where we are. 


I want to publicly express my ap- 
preciation for the kindness I re- 
ceived last week from Mr. and Mrs. 
John Seidl, 4133 Irving Park 
Boulevard, Chicago. These goc I 
people very graciously offered me 
passage in their car to and from 
Hickory Grove, Dundee, Illinois, on 
the day of the Cook County Sheet 
Metal Club picnic. I feel myself 
very much indebted for their con- 
tribution in making the day one of 
the most enjoyable I have spent. I 
have no car of my own and would 
have been put to a great inconven- 
ience in getting out to Hickory 
Grove but for the kind assistance 
from my friends, the Seidls. 


Frank Eynatten of the Illinois 
Auxiliary and his wife were having 
a reception in honor of their daugh- 
ter, who had just returned from 
college for the holidays. 

During the event Miss Eynatten 
brought out some of her new gowns 
to show to the guests. Picking up a 
beautiful creation, she held it up be- 
fore the admiring crowd. 

“Isn’t this perfectly gorgeous?” 
“Just think, it came 
from a poor little insignificant 


she exclaimed. 


” 
worm: 


Frank looked a moment, then he 
turned and said: “Yes, darn it, an’ 


I’m that worm!” 


A Park Avenue apartment house 
in New York, which goes in for 
flunkeys, recently blossomed out 
with a new doorman. When a gen- 
tleman called and asked to see Mrs. 
Brown, the new attendant, true to 
his calling, detained him with the 
customary, “Put is Mrs. Brown ex- 
pecting you?” The caller withered 
him with a glance. “My good man,” 
said he, “Mrs. Brown. was expect- 
ing me before I was born. She is 
my mother. 
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The Editor’s Page 





Saving Time and Eliminating 
Waste to Get Business 


HE cry that business is not very good is not heard 

now to anywhere near the extent that it was some 
few years ago. There is a definite reason for the dis- 
appearance of this coyote’s howl from the ranks of the 
sheet metal industry. And that reason is this. 

In former years the sheet metal contractor’s mind was 
impregnated with the idea that his industry was sea- 
sonal. The natural flow and ebb of business came at 
certain definite periods during the year; when the rush 
came, he hired more men, did the work that came into 
his shop and when that was over he let his extra men 
go, settled himself back in his easy chair to wait for the 
next busy period. It never occurred to him that he could 
actually make business for himself; that he could so 
operate his organization. that it would pay him a profit 
all the year round never entered his head. 

But all that is changed now, One might very well say 
that a revolution has taken place in the sheet metal in- 
dustry.. The thinking contractor could not fail sooner 
or later to come to the conclusion that there must be 
some way for him to make a profit out.of his business 
the whole year round. Then came the automobile and 
with it the winter top, making it possible to drive the car 
all winter. Put the winter driving brought frozen radi- 
ators that needed soldering together. Many contractors 
today are using the radiator repair business to help them 
keep their men busy in the shop during the winter 
months. In addition to this there are hundreds of other 
ways of keeping the men busy when the outside work 
ceases that the contractors have discovered because they 
got busy and looked for them. 

One of the most lucrative methods of getting out and 
creating business is the one which is used in practically 
ail industrial communities. This method consists in seek- 
ing out industrial manufacturing plants, analyzing their 
methods of procedure and making suggestions on ways 
in which the organization can be made more efficient by 
the installation of sheet metal appliances. 

An instance comes to mind of a sheet metal contractor 
who, not content to sit down and wait for business to 
come to him, went out and dug up a construction job 
which netted him a considerable profit and won him the 
lasting respect of a manufacturer in addition. 

The plant was engaged in the manufacture and sale 
of a powdered. soap. This soap, after it had passed 
through the various processes of manufacture and was 
ready to be boxed for shipment to distributing centers, 
was placed in barrels. From these barrels it was taken 
by young women with small scoops and put into card- 
board boxes for retail sale. In this boxing process there 
was considerable loss of time and waste. 


Now the observing sheet metal contractor, immediately 
upon entering the plant, saw possibilities awaiting him. 
Obtaining the permission of the owner of the plant, he 
took some elaborate measurements of the rooms in which 
the young women worked. Then he went back to his 
office and set to work. The next day he again visited 
the soap plant, but this time he had with him a complete 
working detail of a system which he could construct and 
install that would do away completely with the barrels, 
the waste of products and the loss of time. 

He installed a large hopper near the ceiling of the 
room. At the bottom of this hopper there radiated to 
the various tables small leaders with shut-off valves so 
placed near their bottom end that the young women 
could open or close them at will. In this way the small 
retail box filling process of the manufacturer was greatiy 
simplified and the waste of time and products was en- 
tirely eliminated. Instead of having to jump up to refill 
their pails of soap from the barrels, the young women 
merely had to put a box under the leader, open the valve 
and in a moment the box was filled, sealed and ready 
for shipment. A set of conveyors was also erected 
which brought the powdered soap from the manufactur- 
ing plant to the hopper. Nothing unusual in that, you 
will say. 

The point we want to make here is that the sheet metal 
contractor and. not the manufacturer himself thought out 
this system. That contractor's common sense told him 
that the business was there to be had if he would just 
go out and get it. Following his hunch that some busi- 
ness might be picked up in a place like a soap factory, 
he went there and the moment he stepped in the door 
he saw a Situation that had possibilities. 


After he had convinced himself that a lot of work 
and waste could be eliminated in that factory, he went 
to the manufacturer with his proposition. The manu- 
facturer, wondering why he had never thought of some- 
thing similar to that which was outlined to him by the 
contractor, readily assented to have the apparatus con- 
structed of sheet metal and installed according to the 
plan. This is only one instance of how a contractor 
actually got profitable business by going out after it. 


There are hundreds of similar instances where the 
sheet metal contractor can be of real service to manu- 
facturers. The only thing necessary for them to do is 
to go out and scratch around in places where they are 
reasonably sure of finding something. There is always 
room for improvement in every manufacturing plant and 
if the sheet metal contractor puts on his think tank and 
works it hard enough, he is bound to unearth something 
that will net him a profit. The point is that he must 
get out and dig around. The manufacturer will welcome 
any chance to improve his processes so as to save time 
and eliminate waste. 


| 
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N. W.A.H.& V. Association Has Message 


for Furnace Salesmen 


Only Furnace Installers Who Install Accord- 
ing to Code Will Receive Consideration 


HERE is much in connection 

with the activities of the Na- 
tional Warm Air Heating & Venti- 
lating Association that every warm 
air furnace salesman can use. Deal-* 
ers are becoming more and more in- 
terested in these activities, because 
they involve the affairs of those 
dealers very directly and have a 
close relation to their progress and 
business success. 

It is this close tie-up with the 
dealers’ business and the efforts of 
the association that offers the sales- 
man an opportunity to meet the 
dealer on common ground, apart 
from the usual effort to interest him 
in the particular line of goods that 
the salesman is selling. 

In addition to this, every effort 
made to enthuse the dealer on the 
policies of the publicity and adver- 
tising campaigns of the association 
is a boost for the industry as a 
whole, which must sooner or later 
react to the salesman’s credit. 

When discussing this work with 
a dealer, two important facts should 
be made clear: 

1. That no dealer who does not 
install according to the Standard 
Code will be considered in any ef- 
fort made by the association. le 

2. That no dealer who sells on 
a competitive or cheap price basis 
will have any consideration. 

There is now in the office at as- 
sociation headquarters in Columbus 
a so-called “Select List” of dealers 
around whom all of the association 
publicity effort will be centered this 
year. This list is composed of those 
who have signed the Code Pledge 
Card, who are known to make good 
installations and who really mer- 
chandise their goods. They get 
good prices for their work; they 
are merchants; they refuse cheap, 
cut-throat business. 

The list now numbers about 6,000 


names. Any dealer who. sells and 


installs warm air furnaces can have 
his name on this list if he agrees to 
the two above mentioned principles 
—Code installation and good prices. 

But he must do more than merely 
agree to these principles—he must 
carry them out. 

Symbol Registered 

As a mark by which the consumer 
can know where to get good furnace 
installations a symbol has been de- 
vised. This is now being made into 
window transfers and in various 





with Standard Code quality; when 
it is known that a dealer is selling 
below profit price, the dealer who 
made that installation or who sold 
the goods will no longer remain on 
the “Select List” and will be denied 
the right to use the symbol. If he 
persists in its use after notification 
from the association to the contrary 
he will subject himself to the fines 
imposed by law for violation of reg- 
istry rights. 

The symbol! will have the widest 








Miniature Model of Research Residence Which Will Be Used for Exhibition 
Purposes at Fairs and Expositions Throughout the Country. It Will Emphasize 
Need for Proper Warm Air Installations for Home Comfort. 


other forms so that it can be given 
wide circulation. This symbol has 
been registered at Washington. The 
association has fully protected it 
against unlawful use. It is the sole 
property of the association and is 
merely loaned to dealers for their 
use under certain conditions. 
Dealers on the “Select List’? may 
have this symbol as a window trans- 
fer. They can also use it on their 
letterheads. When a job is discov- 
ered, however, that does not comply 


possible publicity. It will appear on 
all association advertising and on all 
material released by the publicity 
bureau. In fact, every effort will be 
made to acquaint the consumer with 
the symbol so that eventually it will 
become known as the mark of a 
good furnace installer. Salesmen 
should make it clear to every dealer 
that, as far as the association activ- 
ity is concerned, no consideration in 
the following sales promotion activ- 
ity will be given to.any dealer who 
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does not comply with the spirit of 

the requirements imposed—good in- 

stallation and good merchandising. 
Advertising 

A small and preliminary adver- 
tising campaign will be launched, 
beginning with September issues of 
Better Homes & Gardens and House 
& Garden. It should be made very 
clear that this is merely an initial 
and somewhat experimental cam- 
paign designed for certain definite 
purposes. There are certain things 
which must be determined before a 
general advertising campaign of 
wide national scope could be enter- 
tained. One is the dealer situation. 
As long as there are so many deal- 
ers who persist in making poor in- 
stallations and selling below cost, 
such a campaign would be extreme- 
ly unwise. Thus it is largely up to 
the dealer when a general and na- 
tional advertising campaign designed 
to put a furnace in every home can 
be undertaken. 

Association advertising. will also 
appear this year in Sweet's Cata- 
logue. This is the Standard Refer- 
ence book of architects. 

All association advertising, wher- 
ever it may appear, will carry the 
dealers’ symbol and will aim to im- 
press upon the reading public the 
necessity of insisting upon a Code 
job. 

Any inquiries received from ad- 
vertising will be referred only to 
dealers whose names are on the 
“Select List.” Where these lead to 
actual sales, the association will 
check up on these jobs and where 
such do not conform to the Stand- 
ard Code, the dealer’s name will no 
longer be considered by the associa- 
tion and the right to use the symbol 
will be denied him. 

All “Select” dealers in a given 
town will receive all inquiries com- 
ing from that town. 

Care should be taken by salesmen 
not to lead dealers to expect a large 
number of inquiries. The advertis- 
ing in this preliminary campaign is 
small and the inquiries will be ac- 
cordingly scattered. Upon the care 
which is taken to make every instal- 
lation a Code job will depend large- 
ly the effectiveness of the advertis- 
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ing as far as consumer reaction is 


concerned. If dealers sell the in- . 


quiries sent to them this year on a 
basis of good merchandising and 
make installations according to the 
Standard Code, the foundation will 
be laid for a larger and more exten- 
sive consumer appeal next year and 
during the years to follow, leading 
eventually to a general, national 
campaign. It is up to the dealer 
when this will be safe to undertake. 


Publicity 

An extensive publicity campaign 
is now under way, centered upon 
dealers on the “Select List.” 

To these dealers will go each 
month the Association Bulletin. 
This has been enlarged and now con- 
tains much information of interest 
to every furnace dealer including 
the Furnace Installer, notes of inter- 
est about dealers who are doing un- 
usual things and items of trade in- 
terest. 

In addition, there is going to “Se- 
lect Dealers” a letter every month or 
whenever a matter of special inter- 
est should be brought to the dealers’ 
attention. These letters keep a 
close contact between the dealer and 
the association and acquaint him 
with association activities for his 
own interest. 

There will also be a series of con- 
sumer folders of special interest to 
every Code dealer. These will be 
the finest mechanical make-up 
and will tell the warm air story to 
the prospect in the most attractive 
form, carrying the endorsement of 
the associatjon. They will be sup- 
plied to dealers through members of 
the association. For a dealer with 
live selling ideas these folders can 
be used very effectively, especially 
upon prospects found through ad- 
vertising. 

Of probably the greatest impor- 
tance is the series of advertisements 
for local newspaper use. The first 
six of these have been prepared and 
will be sent in proof form to deal- 
ers who can then place orders for 
them. They are most attractive ad- 
vertisements both as to art and copy 
appeal and should be used widely 
by all dealers in their local news- 


papers. 
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In addition to the above, there has 
been built in the shops of the Uni- 
versity of Illinois a replica of the 
Research Residence, 8 feet long, 5 
feet wide, and 5 feet high. It is 
accurate in every detail and is sec- 
tioned so that the heating system 
may be inspected. This forms a 
most attractive exhibit and im- 
presses the observer both with the 
merits of a good warm air job and 
also with the importance which the 
Research Residence has played in 
developing present standards of 
warm air heating. 

The model is available to dealer 
groups anywhere for exhibition pur- 
poses. All that is necessary is to 
advise association headquarters 
when the model is wanted and to 
agree to pay freight from the point 
where it was last exhibited. Deal- 
ers making first application will be 
given preference when dates of ap- 
plication conflict. 

From all of the above it should 
be apparent to any dealer that the 
association, representing furnace 
manufacturers is already deep in an 
earnest effort to place a warm air 
furnace in every home. To this 
end it should be a part of the selling 
plan of all salesmen not only to 
place orders for their individual 
lines, but also to sell and to preach 
the gospel of better merchandising 
and better installing to all dealers 
who do not appreciate the necessity 
for modern merchandising methods. 
By such a policy, the effort now be- 
ing made by the Association will 
have added impetus and will arrive 
at the goal in the shortest possible 
time. 





Anyway the Plan 
Produced the 
Delinquent Payment 

The proprietor of a certain store 
recently tried a plan which brought 
in the. money. The.man owed him 
$6. A statement was sent every 
month for four months with no re- 
sults. Finally he sent a statement 
and put the amount at $16. The 
man hastened to the store, with 
flushed face, to find out about it. 
He paid the $6. Anyone can try 
this plan. 
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Honeywell Heating Specialties Holds 
First Annual Outing 


Silver Lake Scene of Activities— 
About 800 People in Attendance 


HE Honeywell Heating Spe- 

cialties Company, Wabash, In- 
diana, is the latest industrial aggre- 
gation to fall in line on the annual 
employe summer outing proposition. 
The first annual summer outing of 
the company was held July 31 at 
Silver Lake. It was instituted by 
the newly organized Employes’ 
Welfare Association of the com- 
pany. 

Leaving the north side of the 
court house, Wabash Indiana, be- 
tween the hours of 7:30 and 9:30, 
the employes and their families 
were transported to Silver Lake 
by means of cars furnished by the 
workers themselves, with the excep- 
tion of a few that were generously 
donated by the merchants of the 
city. By 10 o'clock. everyone who 
intended to attend the picnic had 
been transported to the lake. 


At 10 o’clock the Myrtle Glen 
beach was black with the figures of 
the bathing picnickers. A hot sun 
sent more than one man or woman 
home with a burning back and red 
nose, but because of the heat, old as 
well as young, got into the water 
to enjoy the cool, refreshing feeling 
that they derived from it. At this 
same hour the athletic contests were 





held for the men, women and chil- 
dren. 

Following are the events antl the 
winners : 


50 yd. dash for children, 5-7; 





Miss Lola Slusser, Winner Honey- 
well Bathing Beauty Contest. 


Mary Armstrong, first; John Roby, 
second; Leroy Bakehorn, third. 

50 yd. dash for girls, 8-12:- Viola 
Aaron, first; Mary Comstock, sec- 
ond; Arlen Sunday, third. 
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20 yd. dash for boys, 8-12: James 
Guenin, first; Robert Harvey, sec- 
ond; Hudson Pressler, third. 

75 yd. dash for boys, 12-18: Joe 
McCombs, first; Robert Roby, sec- 
ond; Albert Howard, third. 

50 vd. dash for women employes : 
Vera Singer, Anna Fiant, Ruby Ty- 
ner. 

75 yd. dash between factory and 
office, over 21: Ralph Petry, Roy 
Martin, Kenneth Taylor. 

100 yd. dash for men and boys 
over 15: Burton Fouts, Bernard 
Bowlby, Wilbur Wilson. 

25 yd. sack race for boys under 
14: James Guenin, Hudson Press- 
ler, Robert Roby. 

25 yd. potato race for married 
women: Mrs. Curt Hoffman, Mfs. 
Mont. Smith, Amy Cramer. 

50 yd. thousand legged race, plant 
No. 1-2; Plant No. 1. 

50 yd. three-legged race for men: 
Durnbaugh-Schwab, first; Fouts- 
Wilson, second. 

50 yd. fat man’s race: Reed 
Mathews, A. P. Mudgett, Sales 
Manager, Racey Gillenwater. 

After the athletic events the 
crowd assembled into a group and 
pictures were taken by P. W. Need- 
ham. 

Between the events of the morn- 
ing and dinner the people were al- 
lowed an hour for bathing. 

The dinner was served by the 
Ladies Aid society of the Silver 
Lake Methodist Church. The din- 
ner menu consisted of creamed 
chicken, mashed potatoes, noodles, 
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Were Some 800 Honeywell Employes and Their Families Present. 























114 


potato salad, baked beans, ice cream 
and wafers and coffee. 

Taking the crowd of hungry pic- 
nickers into consideration the din- 
ner was served with wonderful rap- 
idity, with a plentiful supply for 
every one who cared for second and 
third helpings. 

After the dinner the crowd 
lounged along the lake or in the 
shade, listening to music and en- 
tertainment furnished by the Hon- 
eywell orchestra. 

At 2:30 the water events were 
called. Following is a complete list 
of the events and their winners: 

Bathing Beauty contest: Lola 
Slusser, first; Josephine Nichols, 
second; Velma Ulshafer. 

20 yd. backstroke for girls and 
women: Mrs. Martha McCarthy, 
Ruth Kennedy, Josephine Daugh- 
erty. 

25 yd. breast stroke for girls and 
women: Martha McCarthy, Jose- 
phine Daugherty, Winifred Waite. 
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25 yd. breast stroke for boys un- 
der 18: Rolland Pullman, Elmer 
Young, Vic Kindler. 

50 yd. back stroke for men over 
18: Joe Hickey, Charles Coburn. 
Harry Boardman. 

75 yd. breast stroke for men over 
18: Joe Hickey, Charles Coburn. 

Obstacle race: Rolland Pullman, 
Charles Coburn, Vic Kindler. 

Officials of the contests were: 
Mrs. M. C. Honeywell, Mrs. W. L. 
Huff, Mrs. K. K. Roby, A. P. Mud- 
gett and D. W. Rodibaugh judges ; 
W. H. Thom, starter. 

Officials of the Honeywell organi- 
zation heartily agreed that the picnic 
was a great success and that it is 
their wish that they will be able to 
make the annual affairs in following 
years as much a success as the first 
one. 

It is the intention of the social 
section of the Welfare Association 
to hold several dances during the 
fall and winter months. 


Mails Copy of Standard Code to 
Prospects With Permits Over. $4,000 


Method Not Only Builds Good Will, 
But Produces Higher Sales Averages 


T IS perhaps safe to say that 

every business man has used the 
circular letter form of advertising 
in at least one of its many forms. 
It would be interesting reading to 
have a composite opinion of the 
efficacy of the circular letter to get 
business. Some business men praise 
it, while others do not think the 
results justify the effort. 

Putting all theories aside for the 
time being and turning our atten- 
tion to John A. Paterson, of the 
Engineering Department of the 
Hess Furnace Manufacturing Com- 
pany, Portland, Oregon, we find 
Mr. Paterson “killing” two birds 
with one stone with a circular letter. 

The circular letter reproduced 
hereinafter, Mr. Paterson says, is 
sent out to all homes where the per- 
mit runs over $4,000. It is devoted 
entirely to “selling” the Standard 
Furnace Code idea and reaches the 
prospect without other reading mat- 
ter referring to the products which 


the Hess Furnace Manufacturing 
Company sells, 

The letter is looked upon as a 
good will builder pure and simple. 
And, according to Mr. Paterson, it 
has resulted in more actual sales of 
furnaces than any other sales letter 
the company has used in the past. 

Mr. Paterson passes the idea on 
for what it is worth, and the letter 
follows : 

“Prospect’s Name: 
“jhe heating of your new home 


. is a vital problem. Possibly more 


important than you at first realize. 
“Because the proper heating of 
your home means health, comfort 
and economy we are sending you, 
with our compliments, “The Stand- 
ard Code’ which should be applied 
to when installing all warm air heat- 
ing systems. This code was origin- 
ated and published by the leading 
furnace manufacturers and National 
Heating Associations to show the 
public how warm air furnaces 
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should be installed. 

“Unfortunately the majority of 
furnaces are not installed according 
to the Standard Code, because price 
not quality was the deciding ques- 
tion, and the result has been dissat- 
isfaction, high heating bills and the 
burning out of the furnace in a com- 
paratively short time. 

“Study this Code carefully before 
you talk to any ‘Furnace Man’ and 
insist that whoever installs your fur- 
nace complies with the Standard 
Code. Your first cost will possibly 
be a little higher but will be many 
times cheaper over a period of 
years. 

“Our line of furnaces is complete 
and should you desire, it will be our 
pleasure to discuss your heating 
problems with you. 

“SIGNATURE.” 





Excelsior Steel Furnace 
Has Price Change on Furnace 
Pipe and Fittings 

Effective August 1, the discount 
on Excelsior furnace pipe and fit- 
tings became 40 and 10 per cent. At 
the new price orders accompanied 
by specifications will be accepted for 
shipment up to September 30th, 
according to the management of the 
company. 

There will be no change in price 
of Excelsior registers or Excelsior 
bonnets. 





Heating Systems and 
Supply Company Out 
with New Heat-O Catalog 

The Heating Systems and Supply 
Company, 107 West Van Buren 
Street, Chicago, have issued a new 
catalog descriptive of the Heat-O 
products. 

In addition to giving comprehen- 
sive data about the Heat-O booster, 
the catalog contains much other use- 
ful information for the furnace in- 
staller’s edificatiori. 

The following quotation, taken 
from the foreword, is expressive of 
the didactic tone of the entire con- 
tents: 

“The heating of school houses, 
churches and other large buildings 
has, heretofore, been a matter that 
was little understood and the results 
in some instances have not balanced 
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well with either the installation ex- 
pense nor with operating costs. The 
Heat-O line, backed by the expe- 
rience and knowledge of Heat-O 
engineers, is bound to be beneficial, 
directly and indirectly, to thousands 
of people. The guess work has been 
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taken out of the heating of these 
buildings and positive, guaranteed 
results are obtained at a minimum 
of installation expense and at an 
operating cost so low that, compared 
with what has been the rule, it is al- 
most beyond comprehension.” 


House-to-House Canvass Well 
Planned Produces Furnace Sales 


All Advertising Should Be Well Coordi- 
nated and Designed to Serve One End 


DVERTISING is not a mys- 
tery—it doesn’t wield a super- 
natural influence — it won't sur- 
mount the trials and tribulations of 
a sales campaign single handed. 

Advertising will make the bacon 
whet the appetite of prospective 
purchaser—will urge him to sample 
a choice cut, but it won’t bring the 
bacon home without help. 

A colonel in an army batallion is 
essential—in fact, without a com- 
manding officer, whether it be a 
company or an entire division, a suc- 
cessful campaign cannot be carried 
on. A commander sees the situa- 
tion in its entirety—he knows where 
extra push and effort is necessary— 
he calls for shock troops to reach a 
particular objective—his entire per- 
sonnel from buck-private up, stands 
ready to act singly or in a unit, de- 
pending on his orders. 

You are the commander of your 
business—you have set a goal for 
the year—maybe it’s 50 furnace in- 
stallations or maybe it’s 100 or 200. 

You understand the situation in 
your locality—you know what the 
potential possibilities are. We will 
presume that you have your selling 
plans laid out—that you are going 
to make at least five calls a day on 
builders or on actual homeowners. 

The néxt question is, are you co- 
ordinating your advertising effort in 
such a way as to make the most of 
it? Are you taking particular pains 
to put into your newspaper adver- 
tising what you would want to tell 
a prospect were you to meet him 
face to face with the idea of selling 
him a warm air heating plant? So 
many furnace installers do not. Are 


you taking the trouble to construct 
those newspaper advertisements in 
such a way that they will acquaint 
the reader with the Standard Fur- 
nace Code and what it stands for? 
If not you are losing one of the big- 
gest opportunities of your life time. 

Your house to house canvassing 
should be planned and worked out 
so that the least time will be lost in 
making the calls. A lesson in this 
respect might well be taken from 
the insurance agent, who has a much 
harder proposition to sell than the 
warm air furnace installer has. The 
insurance salesman can do very little 
if any advertising for prospects. He 
must depend almost exclusively on 
the canvassing method for the sales 
he makes. 

But even the insurance salesman 
does not go from house to house or 
from office to office indiscriminately. 
Either he or his secretary obtains a 
list of men who are what he thinks 
prospects upon whom he can work. 
These prospects’ names are cata- 
logued according to location and oc- 
cupation. That done the secretary 
then takes her telephone and makes 
a call over the wire on the prospect. 
She is experienced in the ways of 
insurance agents and explains to the 
prospect that her employer has a 
good proposition which she is sure 
the prospect will be interested in. 
Her objective is to obtain if possible 
an appointment for her employer 
before he actually calls on the pros- 
pect. In this way if an appointment 
is secured, the prospect’s mind is 
prepared for the interview and he 
cannot say to the agent that he is 
too busy to talk to him at the pres- 
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ent time. In that way the agent’s 
time is conserved and he limits his 
prospects to those who are willing 
to have the proposition explained to 
them. If the secretary is not suc- 
cessful in getting an appointment, 
she allows perhaps a week or ten 
days to elapse and then tries that 
prospect again. By repeated trials 
in this manner she is successful in 
making appointments and the agent 
gets in to put his proposition to men 
who in the ordinary course of 
events would not tolerate him 
around the office or around his 
home. 


There is no question but that per- 
sistence wins. There is likewise no 
question but that just as much per- 
sistency is required to sell a warm 
air furnace successfully as there is 
required to sell an insurance policy. 
In the former case, however, the 
chances of making the sale, if the 
prospect has been well selected, are 
about twenty-five times greater. It 
is infinitely more important to pro- 
tect the health of the prospect and 
that of his family than it is to pro- 
vide for the family’s sustenance 
after the head of the house has 
passed on. 

A well coordinated sales effort 
cannot fail to produce results. A 
correct use of the display window, 
coupled with a good newspaper ad- 
vertising campaign and a house to 
house canvass upon which thought 
has been spent will always make for 
a rapid turnover of the capital in- 
vested in the business. 

Build your sales organization to 
get business, but after that business 
has been obtained, do not treat it so 
neglectfully that you will not reap 
the full benefit of the advertising 
value of a satisfied customer. 





W. F. Strange, Son & 
Company Open for Warm 
Air Furnace Proposition 
To AMERICAN ARTISAN: 

We are open for a proposition on 
a good warm air furnace, not too 
high in price, but one that will per- 
mit us to go out and meet the other 
fellow in a field where prices are 
fair and competition is keen, giving 
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the consumer a good proposition for 
his money. If you will be so kind 
as to give us some information on 
this subject, we will greatly ap- 
preciate the favor. 

What we ask may seem to you to 
be a hard task, but we are just get- 
ting started with this company, and 
it was our opinion that you would 
be in a position to get us in touch 
with what we want quicker than we 
could get it ourselves. 

We would also be pleased to re- 
ceive catalogues, price lists with dis- 
counts, from the manufacturers of 
sheet metal and warm air furnace 
products. 

W. F. Strance, Son & Company. 
407 West 3rd Street, Charlotte, 
eo 


“~™ 


Standard Ventilator 
Company Makes Improvements 
in Rotable 

The Standard Ventilator Com- 
pany, Lewisburg, Pennsylvania, 
makers of the New Rotable Stand- 
ard Ventilators, are now putting 
into production an improved Stand- 
ard Rotable ventilator embodying 
some very important betterments. 





The Rotable Ventilator 


According to J. W. Meixell, pres- 
ident of the Standard Ventilator 
Company, this is the first time that 
the company has made any consid- 
erable change in the ventilator dur- 
ing the sixteen years it has been on 
the market. 

In the revised model the design- 
ers have adhered to the equilateral 
cone construction, as it is thought 
by them that the cone-shaped ven- 
tilator presents less resistance to the 
wind and utilizes the air currents 
fully to induce a syphoning effect. 

In the improved ventilator the 
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weight of the body is now carried 
on a concave thrust bearing nested 
in the apex of the conical body. This 
bearing turns upon the pivot point 
of the stationary center spindle. 
The guide bushings are now 
made of non-corrosive bronze, min- 
imizing friction and noise when the 
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body is rotating. The skirt of the 
conical body is provided with a 
cross brace to increase rigidity and 
the lower guide bushing is carried 
in this cross brace. 

Full information can be obtained 
by writing the Standard Ventilator 
Company, Lewisburg, Pennsylvania. 


Leaders in Hardware Industry Find 
Nationally Advertised Goods 
Sell Best 


National Advertising Saves Salesmen’s 
Time and Breaks Down Sales Resistance 


By Georce J. DvERR 


T is conceded that 85 per cent of 

every retail dollar is spent by 
women. In the hardware field. it- 
self, a national survey shows, 
women influence 64 per cent of the 
retail sales. 

Every retail hardware man who 
wishes to be a leader in his particu- 
lar field is interested in what leaders 
have to say about problems and sub- 
jects which confront the retail hard- 
ware man in whatever section of 
the country he may be doing busi- 
ness. 

It is true that local conditions in 
different sections of the country in- 
fluence the selling methods of the 
retail hardware merchants in those 
sections. But one thing is certain 
and that is that all retail hardware 
men are constantly compelled to 
choose between nationally advertised 
and unadvertised merchandise. 

Therefore what leaders have to 
say on this subject will be of inter- 
est to all retail hardware men. In 
an interview with Wallace J. Steb- 
bins of Stebbins Hardware, Van 

Suren Street, Chicago, the follow- 
ing facts were revealed concerning 
that firm’s attitude toward nation- 
ally advertised goods and what part 
they have played in the building of 
the Stebbins Hardware business to 
the position of leadership it enjoys: 

“T cannot stress too strongly how 
much of our success we owe to 
these well known, consistently de- 
pendable products. 

“Time after time we have taken 
unadvertised products off our 


shelves and replaced them with na- 
tionally advertised lines. 

“Experience has taught us the 
wisdom of this. One concrete case 
after another has shown us that, in 
the end, this is the only policy that 
pays. 

“Every retail merchant knows, 
for instance, the importance of 
turnover. I should estimate that 
the average turnover of nationally 
advertised hardware is at least five 
times that of unadvertised brands. 

“Let me give a few specific il- 
lustrations of this from our records : 

“At least half the people buying 
varnish from us ask for a certain 
nationally advertised brand. This 
brand outsells unadvertised brands 
10 to 1. 

“Seventy-five per cent of our 
flashlight purchases designate a na- 
tionally advertised make. 

“Ten people ask for a nationally 
advertised electric lamp to every 
one who does not specify a brand 
name. 

“A nationally advertised line of 
shears sells 25 to one against unad- 
vertised lines. 

“These few illustrations are typi- 
cal. They are straws that show 
which way the wind blows. 

“We have found it almost impos- 
sible to sell some unadvertised lines 
at all, while nationally advertised 
merchandise sells fast, takes up a 
minimum of our salesman’s time, 
and helps to maintain our reputa- 
tion for quality and dependability. 

“T believe most hardware dealers 
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In Your Town Too 


lt does not make any difference what type of 
Sheet Steel business you are pushing —venti- 
lation equipment, factory buildings, garages, 
building equipment, or roofing—the SHEET 
Sree, TRADE ExTENsION campaign will help 


you sell it right in your own home town. 


Sheet Steel advertising is reaching more than 
10,000,000 paid subscribers right now. This 
means every worth- 
while buyer in your 


community is being 





This trade-mark stenciled on gal- 


sold the added value of Sheet Steel service — 
architects,general contractors, business men, 
farmers, home owners, and housewives: 


You can make this advertising your adver- 
tising. You can get the business and profits 
that are being created in your community. 


For a complete set of newspaper advertise- 
ments, circulars, and other sales-helps, write 
the SHeet Street Trape Extension Com 
MITTEE, Ottver Buitpinc, PittsBurcH, 
PENNSYLVANIA. 


= WIC) en 


The Committee has prepared a 





vanized Sheet Steel is definite insur- 
poy I to i | that every 

so nded is © prime quality— 
full weight for the gauge stamped 


on the sheet—never less than 28 
omg ond thet che aalvanicing i Bei ke & a VY . eS lets. Send for this set and 
the full weight and es- 
tablished by the Sheet Steel Trade price list for quantities now, 
ion Committee specification. 
=i Si C4 


SHEET STEEL 


complete set of business-getting 
sales-helps, newspaper adver- 
tisements, circulars and book- 
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would be surprised to discover how 
much women influence the buying 
of hardware.” 





Howard E. Jones 
New Editor of 
Sheet Metal Worker 


It is announced that Howard E. 
Jones has been appointed editor of 
the Sheet Metal Worker. Since De- 
cember, 1919, Mr. Jones has been 
a member of the staff of the Nation- 
al Trade Extension Bureau of the 
plumbing and heating industries. He 
has done much of the editing of the 
Monthly Service Bulletin since that 
publication was started, and is re- 
sponsible for originating and pro- 
ducing the advertising, store and 
window display features, and other 
sales-promotion material provided 
by the Bureau. Two books by Mr. 
Jones, “Compiling and Using a 
Mailing List Profitably” and “The 
Why, What, How and When of 
Collective Advertising,” have been 
incorporated in the Bureau’s “Eff- 
ciency Course for Master Plumbers 
or Heating Contractors.” 

Mr. Jones was born in New York 
City. In 1916 he located in Evans- 
ville as advertising manager of the 
Evansville Democrat. He was with 
the Courier in Evansville during 
1918 and 1919. 





No Fountain Pen 
Given with Subscription 
to American Artisan 


In the August 14 issue of AMEr- 
ICAN ARTISAN there appeared an 
item in which it was stated that Mr. 
Dalton was soliciting subscriptions 
to AMERICAN ARTISAN unauthor- 
ized. Mr. Dalton was authorized 
on July 10, 1926, to solicit subscrip- 
tions, the contract to expire Sep- 
+ tember 5, 1926. 

Mr. Dalton was instructed to so- 
licit subscriptions at the following 
rates: Two dollars for one year; 
three dollars for two years; four 
dollars for three years. All solicitors 
for subscriptions to AMERICAN 
ARTISAN are so instructed. 

Neither Mr. Dalton nor any other 
solicitor of subscriptions to AMERI- 
CAN ARTISAN has been instructed to 
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offer subscriptions at a rate of two 
years for two dollars. 

Neither Mr. Dalton nor any other 
solicitor has been given authority to 
offer a fountain pen as an induce- 
ment to subscribe to AMERICAN 
ARTISAN. 

When such offers are made, they 
are made contrary to instructions 
and should arouse the suspicions of 
the prospective subscriber. 





Illinois Retail Hardware 
Convention Exhibit Space 
Now Available 

Secretary Leon D. Nish, of the 
Illinois Retail Hardware Associa- 
tion, is calling the attention of hard- 
ware men to the fact that the con- 
vention and exhibit of Illinois Retail 
Hardware Association will be on 
same floor this year and this fur- 
nishes exceptionally ideal conditions 
for comfortable contact, regardless 
of weather conditions. 

Application blanks are being dis- 
tributed. These should show your 
first, second, third and fourth 
choices for space, as now the space 
is open for sale it will be quite 
promptly taken up. 





Keeping Collections 
Up Is Like Keeping 
Business Up 


The old saw admonishing all to 
strike while thé iron is hot, applies 
particularly well at this time with 
regard to hardware collections. No 
one in the various collection depart- 
ments, in retail hardware stores, 
seems to be working over time. 
Wherever collections are poor, there 
is also business poor. The two are 
synonymous terms. 

Keeping collections up is like 
keeping business up. The old time 
worn method of paying up once a 
year is no longer considered busi- 
ness-like. It costs the retailer too 
much to carry the account, and the 
customer is encouraged in dragging 
it out another year. 

Hardware men who find credit 
business most profitable are those 
who insist on smaller payments 
often. An account that has been 
permitted to run for a greater length 
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of time soon becomes burdensome 
even to those who are said to be 
“good.” And to force these is to 
force them to make their future pur- 
chases at the competitor’s store. 

A system of monthly settlements, 
or small payments, is easily main- 
tained and more harmonious busi- 
ness relations will result by its ap- 
plication. While many begin col- 
lection campaigns as- fall approaches, 
it would be much more profitable to 
begin now before the ayalanche of 
bills descends upon many of your 
best prospects. And a personal call 
not only assures the collector of 
quicker results, but lays before one 
a more clear understanding of the 
debtor’s actual condition. 





Incorporate Hawkeye 
Steel Products Compan 
for $50,000 ' 

The Hawkeye Steel Products 
Company, Waterloo, Iowa, has been 
incorporated with $50,000 capital to 
manufacture stock waterers, tank 
heaters and agricultural devices, 
continuing business already estab- 
lished. Has doubled production in 
past year. The officers are M. H. 
Lorenzen, president; L. E. Loren- 
zen, secretary-treasurer, and P. E. 
Lorenzen, vice-president. 











National Hardware Association con- 
vention, Atlantic City, New Jersey, 
October 19, 20, 21, 22; headquarters, 
Ambassador Hotel; Charles F. Rock- 
well, 342 Madison Avenue, New York, 
secretary-treasurer. 

American Hardware Manufacturers 
Association convention, Atlantic City, 
New Jersey, October 19, 20, 21, 22, 
1926; headquarters, Ambassador Ho- 
tel; Charles F. Rockwell, 342 Madi- 
son Avenue, New York, secretary- 
treasurer. 

Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, secretary. 

Michigan Sheet Metal and Roofing 
Contractors’ Association, Pantlind Hotel, 
Grand Rapids, March 1, 2 and 3, 1927. 
Frank E. Ederle, Secretary, 1121 Frank- 
lin Street, S. E., Grand Rapids. 

National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, April 19, 20, 21 and 22, 1927. 
Edwin L. Seabrook, Secretary, 600 Chest- 
nut Street, Philadelphia. 
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The mark of superior quality on Galvanized Steel Sheets 


Announcing INLAND 
TEC” Master Brand Sheets 








Copper 
Alloy Steel for 


Exposed Uses 


For all exposed uses or 
wherever an extremely du- 
rable galvanized sheet is re- 
quired we recommend and 
urge the use of Inland Cop- 
per Alloy Steel as a base for 
Master Brand Sheets. 

Tests and usage prove 
that CopperAlloy Steels last 
much longer than regular 
open hearth steels. 

“TEC” Master Brand gal- 
vanized sheets made with a 
Copper Alloy base will give 
the utmost in service. 


P pe See, P 
S S 











IMULTANEOUSLY with the announcement by 

the Sheet Steel Trade Extension Committee of the 
“TEC” (Trade Extension Committee) Master Brand, 
these sheets are made available by the Inland Steel 
Company. 

The Inland Steel Company, as one of the cooperators 
in the movement for higher quality and broader mar- 
kets, is licensed to use this 

The Master Brand mark signifies that the sheets bear- 
ing it have been manufactured under the exacting 
specification of the Trade Extension Committee and 
are subject to constant inspection and test. This specifi- 
cation is the result of years of careful thought and study 
by leaders in the industry. 

The Inland Steel Company, long noted for the qual- 
ity and uniformity of its sheets, whole-heartedly 
subscribes to the Committee's specification and adds 
the Master Brand mark as a further indication of its 
desire to contribute to the raising of quality standards 
in the industry. Inland Master Brand sheets carry a 
double assurance of uniform quality and can be im- 
mediately identified as they will also carry the Inland 
brand. Upon request we will supply complete infor- 
mation about Master Brand sheets. 
we Se, 
<< r 


INLAND STEEL COMPANY 


General Offices: First National Bank Building, Chicago 
W orks: Indiana Harbor, Ind., Milwaukee, Wis., Chicago Heights, Ill. 


Branch Offices and Representatives 
St.Paul Seattle St.Louis SanFrancisco Salt Lake City 
Milwaukee Kansas City New Orleans Los Angeles 


When writing mention AMERICAN ARTISAN—Thaonk you! 
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Steel Outlook Appears Favorable for 
Continued Heavy Consumption— 


Prices Stiffer 


Pig Iron Prices Firm—Consumption Heavier 
Than Year Ago on Nonferrous Metals 


ARGE requirements of steel are 

steadily renewing themselves 
from widely diversified channels and 
this is keeping August closely in 
line with the unprecedented volume 
of business booked in June and 
July. With the month half gone, 
incoming orders show no appreci- 
able change over the very satisfac- 
tory July tonnage and reports of in- 
creases are not uncommon. 

Because of the round-out spread 
of heavy consumption, expectations 
of producers for the remainder of 
the year have grown more confident. 
Farming implement manufacturers 
are looking forward to a big year 
in 1927 and are shaping their buy- 
ing of steel accordingly. Building 
work is going along in a favorable 
way. 

Recent increases have enabled the 
Pittsburgh district to overtake Chi- 
cago operations which have been 
consistently higher for weeks. 

Some second hand metal sold less 
than 14.50 cents Connecticut, a little 
as low as 14.37% cents delivered, 
but all of the large producers held 
at the old level and the market again 
became firmer at this figure as an 
asking price although practically no 
business has been done in the past 
day or two. 

For midwestern delivery the ask- 
ing price was mostly 14.62% cents 
but there were a few opportunities 
to shade. . 

A few small lots offered by trad- 
ers at bargain prices were taken 
mostly by exporters. 


Zinc 


The price has fluctuated in a nar- 
row range, being neither very strong 
nor very weak. 

Supplies and shipments are well 
balanced but demand has, not been 
very large on new buying lately. 


At 7.35 cents, East St. Louis, for 
prime western the price is not quite 
so high as a year ago when it was 
starting on an unusual climb. 

Lead 

Prices have eased a little as sup- 
plies are not quite in such a tight 
position and consumers appear cov- 
ered for a few weeks. However, it 
is thought much September buying 
remains to be done. 

Premiums over the leading sell- 
ers’ prices at 8.90 cents, New York, 
and 8.75 cents, East St. Louis, have 
about disappeared. 

Tin 

The tin market was in a flat con- 
dition on Tuesday and prices about 
lg cent lower on all deliveries. 

Straits tin for prompt and August 
delivery has been sold in a small 
way at 64.75 cents. September de- 
livery was sold on the Metal Ex- 
change at 64.12% cents and while 
64.25 cents is now asked for this 
position, there are good reasons to 
believe that bids at 64.12% cents 
would be entertained. 

The price of 99% tin now stands 
at 1% cents to 154 cents below 
Straits on prompts and 1% cents to 
134 cents differential on futures, 
thus immediate delivery is quoted 
> ‘ 
at 63.25 cents, August delivery 
63.12% cents and September 
62.87% cents to 63.00 cents. 


Pig Iron 

Vagaries still exist in the pig iron 
market. A stronger coke situation, 
restricted output of pig iron, higher 
scrap prices and sustained demand 
for steel apparently are slow in tak- 
ing effect, as there still is a range of 
$1 in prices. 

One purchaser of No. 2 foundry 
iron has uncovered a price of $17, 
base, valley. 


However, no sales have been re- 
ported below $17.50. Some mer- 
chant producers quoting $18 report 
sales of single carloads and amounts 
up to 500 tons. 

At least two others are adhering 
to $18.50, base, valley, without mak- 
ing sales. Inquiries for fourth 
quarter are more numerous. 

At Chicago fourth quarter sales 
of northern No. 2 and malleable 
iron are being closed at $21. This 
price is steady, despite the light or- 
ders, some of which also are for 
third quarter. 

Spot sales are made at $21.50, 
with the exception of carlot needs 
that in some cases are required to 
balance the melt of users, and which 
go at the contract price of $21. 

August shipments apparently will 
be maintained above the average for 
the month in the past several years. 

At Birmingham with pig iron quo- 
tations firm at $21 base, and small 
orders still coming in, furnace in- 
terests view the market as satisfac- 
tory. 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nontinal, are as follows: 
Old steel axles, $17.50 to $18.00; 
old iron axles, $24.00 to $24.50; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.50 to $14.00; 
No. 1 cast, $16.00 to $16.50, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light gopper, 9 cents ; zinc, 
5 cents, and cast aluminum, 19 
cents. 


Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $41.75: commercial 45-55, 
$38.75, and plumbers’, $35.75, all 
per 100 pounds. 
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INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 








The Ferdinand Dieckmann Co. 
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~ ‘TRADE MARK ALL JOBBERS HAVE 
THEM OR CAN GET 


THEM FOR YOU 







P. O. Station B, 
Concinnati, Ohio 








EARLE’S 






IMPROVED 
REVOLVING 







It runs in a self-lubri- 
cating bearing that is not 
affected by heat or cold. 
It is noiseless and pro- 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY. - 44 114 BREAD STREET 
PHILADELPHIA 
nant of “Quaker City” line of Mitre "Ends, bes and Outlets 


SUUTMONNTNAL AEDT YL WAAUAUD AUD ARAAI LATA 


PULLIN EEA UA LE ATAAED ATE AAAED ET NN EEN 


Syn 





VENTILATOR 


duces an upward*current = 


for of air. No down draft. : 
complete It will satisfy and give = 
catalog you a good profit. 






IN 
WORK 


EVERYTHING USED 
SHEET METAL 





A Complete Stock Insures 
Prompt Shipment 


ETT Fs 


In our warehouse you will find one of 
the most complete stocks in the country. 
Not only complete as to quantity but 
selected by men who have had many 


years of experience. 


EANIuti 








Any 
Hardware Store 


can always use new ideas to help increase 
its sales. 


Be sure to read the pages of AMERICAN 
ARTISAN AND HARDWARE RECORD 
every week — you will secure ideas which 
you can use to help increase the sales of 
your hardware store. 











There are 12 men in our employ who 
have been with us a total of 261 years— 
It is 
the knowledge resulting from this expe- 


an average of 22 years per man. 


rience that we offer you in Osborn 


| Service. 


an Opa. Wa O23 510) 0 ae CLO 
CLEVELAND 
Warehous« 


Th e 


J. M. 


Buttalo 64-6085 Rapin Street 

















Mention AMERICAN ARTISAN in your reply—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 





METALS 





?IG IRON 


Lake Superior Charcoal. iis 


Malleable ....cececcecscces 
FIRST QUALITY BRIGHT 
TIN PLATES 
Ic pease 112 sheets...$25 10 
i  Ciesheteaks sees 29 60 
Ixx Seats 56 sheets.... 16 20 

DORES. cosccccce sees 17 66 


(Xxx 
(XXXK 20E88.. 0... ce eeeee 18 96 


TERNE PLATES re 
r Box 
10x28, 40-lb. 112 sheets..$27 90 





Ic 3 

(X 20x28, 40-Ib. 112 sheets.. 30 90 

& 20x28, 25-lb. 112 sheets.. 22 20 
TX 20x28, 25-lb. 112 sheets.. 25 20 


4 20x28, 20-Ib. 112 sheets.. 20 25 
CV 20x28, 20 Ib. 112 sheets.. 23 00 
IC 20x28, 16-Ib. 112 sheets.. 16 55 


COKE PLATES 


Cokes, 80 Ibs., base, 20x28.$12 60 
one ase ee base, d0xas. 13 80 
a 107 Ibs., base, ea ge 

20x28 i ibe base, 13 30 


Cokes 15 iba Ame agrees 15 7 
Coker, sas a” was sa regeeess 810 
joe ae 


Cokes 195 lbs, base, és 
Se adtnenenn damacata ee 10 40 
BLUE ANNEALED SHEETS 


Base 10 ga......per 100 Ibs. 
“Armeo” 16 ga..per 100 Ibs. " co 


ONE PASS COLD ROLLED 
BLACK 


No. 18-20.......per 100 lbs. $3 
No. 22-24... ..<per per 100 Ibs. : Ht 


7 be : oe 
Sh Ul vscteecceall per 100 Ibs. 4 06 
. 4 


Zz 
9 
rd 
rey 
te 
S 
3 
be | 
S 
e 
i 
rr ttt) 
o 
= 


ny ee es per 100 Ibs. 28 75 
Plumbers ..... per 100 Ibs. 35 75 


SHEET ZINC 


Sheets, Chicago base........ 19%e 
Tubing, brazed base......... 28%c 
Mill base 


BEM WRGE ns octet ose cosesccces 22c 





HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 


FITTINGS AND ACCES- 
SORIES. 
LEAD 
American Pig .........+++- $ 9 90 
Te cchednssagante ce tpankeen 10 90 
Sheet 
Full Colls...... per 100 Ibs. 14 00 
Cut Coils...... per 100 Ibs. 14 25 
TIN 
Die tim <ccscss per 100 lbs. 73 00 
mee Cim .ecctaus per 100 Ibs. 74 00 


ASBESTOS 
coger up te 1/16........6¢ per Ib. 
A beaed -sacesuanes - Otis per Ib. 
Mill board 3/32 to 
Corrugated — 


sq. ft. to r ae. 00 per roll 


: BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each.$0 85 
Clean 


Steel only, each........... 1 26 
BURRS 
Coppers Burrs only........... 45% 


CEMENT, FURNACE 
American Seal, 5-Ib. cans, net § 45 
American Seal, 50-lb. cans, net 90 
American Seal, 25-1b. cans, net 2 00 
Asbestos, 5-lb. cans net...... 46 
Pecora ....... ++-Per 100 Ibs. 7 61 


CHIMNEY TOPS 
ic Complete Rev. & 


Ven 
Iwan’s Iron’ Mountain. we “T 


UMMONGE ccccbccase cece’ 040% 
CLINKER TONGS 

Front Rank, each........... $0 75 

Per doz......... Owe s¥iabeoce 8 40 
CLIPS 

Damper 
Acme, with tail pieces. 13 
Non Rivet ‘tall ‘pieces, <: 

DOP GOR bdo s sc tcccesovgsen 25 
COPPERS—Soldering 
Pointed Roofing 
3 Ib. and heavier..... per Ib. 40c 
UD TA cose cthedissicend per Ib. 45c 
2 DD. cveedshades endive per Ib. 48c 
Ba I a¢ddsheo sees cae per Ib. 55c 
1 a eer per Ib. 60c 
CORNICE BRAKES 

Chicago Steel Bending 
ee, 8 OD Gabi r is eck debs ccdcses Net 
CUT-OFFS 
Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. rd. 
standard gauge ...........-. 40% 
BS SOUS. 6 icc bei ce ccceciscee 30% 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz....... $1 75 
8 inch, each 25c, doz....... 40 
9 inch, each 30c, doz....... 2 765 
10 inch, each 32c, doz....... 3 00 
Smoke Pipe 
Be, Gnd dccee scccéeses $0 35 
Me, Ge a cccccccccccese 40 
9 inch, each...... anes tale tris eee 50 
10 inch, each.............. as 
Be A, Ca o's cede tc cencs ~~ & 
Reversible Check 
8 inch, each.............- ..$1 50 
DP PROM, GED. coc cdiccceceses 1 70 


DIGGERS 
Post Hole 


Iwan’s Split Handle 
(Bureka) 
4-ft. Handle.. pee oe 004 OS 
7-ft. Handle... per dos. 36 00 


Iwan’s Hercules pattern, 
POT GOB. ..ccscecceccesees 16 08 


EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 
Conductor Pipe Mileor. 


Galv., plain or corrugated, 
round flat Crimp. 


Std. Gauge.....ee-seeees 





Standard Ga . eusbeece 50% 
No. 28 Gauge......... oe fb 
26 Gauge.......... oe 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested....... e+eeee 70 & 5% 

nested solid...... once e 70 & 5% 


ELBOWS—Stove Pipe 


1-plece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


Doz. 

Pere eee 64 eee ane’ $1 16 

CofmCH 2. ccccccccccccssoess - 1 26 

TEMG oc ccncdscovcoee oh oy 04 ee 
Special Corrugated 

BAGG cicccccccscdaccoestscs $1 00 

WORGE so 60 0bse0ndese46eccenan 1 60 


Adjustable—Uniferm Blue 
 -— No. 28 Gauge. Uniform 
ue. 


GORE occ c ced se Jone cneenes -$1 65 
CAG ..ccccpsccccere dedece 75 
TEMG, cc0009 ccc cc csgbooseone 2 40 


woop FACES—50% off list. 


FENCE 
726-6-12%% (100 rods)....$28 68 
1948-6-14%% (100 rods).... 43 62 
FILES AND RASPS 
Heller’s (American) ...... 50-10% 
— L eSccvcsscoeess er 
Biack eS vi08y 
Great Western .......-------50% 
Kearney & Foot...........+«+- 50% 
McClellan ..... pe ea ceccbuSens 50% 
WIGROIBOR cc ccc ccc cc ccccccess 50% 
Simonds ...... bab pe<csetbask 60% 
FIRE POTS 


Otto Bernz Co. 


East of west boundary line of 
Provinee of Manitoba Canada, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma Amaril- 
lo. San Angelo and Laredo, 
DGD. » 0.004.0400600040e90'e « -65% 
West. of above boundry 61% 


Clayton & Lambert's 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
—_ oan Angelo and eet ty 3 
West of above ‘poundary tn 


Geo. W. Diener Mfg. Co. Ba. 
No. 02 Gasolene Torch, 1 
t seccnces 6 & 


Sacadsuedetese score BOO 
ae tT) Automatic Gas 
Soldering Furnace...... 10 50 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 


Quick Meal Stove Co. 
Vesuvius, F. O. B. St. Louis 30% 


(Extra Disct. for large 
quantities) 





Buzzer No. mee arses 19 oe 


GALVANIZED WARE 
vate > eqpevl after made), 


bvtdocondubenanes bas $2 12 

Tube" Geet. after made). 
ereccecece et eéesece 6 00 
No. 2 Sacone eéebtecesesoce 6 OE 


GLASS 
Gaeta Serene, A, 26-in, 


ts 
Single Strength, ie 34 to 40- 

im. bracket .......s-seeee% 82 
Single Strength A, all ‘other, 


brackets 
Double Strength A all sizes. .82% 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire....26% 


Eaves Trough 
Mficor Eclipse Wys..--- ++ 38% 
Mileor Triplex Wire...... 10% 
Milcor a ye Extension 10% 
Milcor Steel after 
forming ng) plus. 12% % 
Mileor Selfiock B. Wire, 
List plus ....... éeotus ---50% 
HOOKS 
Box 
Vv. & B. No. 1, each....... $0 26 
Conductor 


Mileor 
“Direct Drive’ Wrought 
Iron for wood or brick. ..15% 


Hay 
Vv. & B. No. 1, each........ $0 26 
HUMIDIFIERS 
“Front-Rank,” Automatic 
In single lots .........++.- 50% 
In lots of 10 or more.... ose 
In lots of 25 or more. ..50-10% 
Vapor pans, etc., each. ....50% 
Steve Cover 
Coppered ........ per gro. $6 00 
DE 5000 sone $02 per gro. 4 76 
MALLETS 
Tinners 
Hickory ~see+sDer doz. $2 25 
MITRES 


Galvanized steel mitres, and 
caps, end pieces, outlets... .30% 
Milcor 
Galv. one piece stamped. .40% 


NAILS 
Cut Steel 9 stb ocbisnpas ie $4 35 
BIO ccssvccsicccesosces e 3 
Wire 
GOMATROM 2c cede tc covececee 3 06 


Cement Coated .......-.. 3 06 
(Continued on page 124- 
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they are fully guaranteed. 
Working Machines and Tools. 


« 
el a 


FAMOUS SINCE 1819— 


Over one hundred years of tool making experience is built into each and 
every PEXTO Snip. The line is very complete and consists of every 
practical style and size. Material is the best, the finish is durable and 


> 






\ 


ade in nine sizes 


Write for catalogue No. 25A showing complete line of Sheet Metal 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U. S. A. 














CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2’ 
Weight 22 pounds 
Price $12.50 Net 
F. O. B. Chicago 


cible steel. indispensable grade shears made 
other shears Moat indiapenseble high grade sh ORDER YOURS Y. 


DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago 














Throatless Shears 


HERE is a machine that will do 
all your sheet cutting. It takes 
sheets of any size and does accurate 
work quickly. It is our No. 18 Hand 
Power Shear, the size for the av- 
erage shop. It is high grade 
throughout, being made of the 
strongest and toughest metals. 
It sells at a price which makes it 
possible for you to own one NOW. 
A. A. and ask for our cate- 
Ne. cng ie ee rk list covering our entire line. 


MARSHALLTOWN MFG. CO., Marshalltown, Iowa 











MARSHALLTOWN 














Why not order 


a sample now? 






for a long time you 
have been thinking 


of 


a “ij 
Ashandy as atool for ~? 
cleaning soldering copper i ee 
SPECIAL CHEMICALS 4 send me 
COMPANY 7, of “Speco Solid 
Pa Sal Ammoniac. : 

WAUKEGAN Cs PN etd 4 oe waive ante es Ri i 

ILLINOIS a“ Address bh 
of eeoereeeree ee eeeseeeesee esses 











Say you saw it in AMERICAN ARTISAN—Thank you! 
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AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 


en a regular schedule but does not appear in this issue. 


A 


Aeolus Dickimson Co. ........ 125 
American Foundry & Furnace 
Cm. cect ees ered os = eee o> 
American Furnace Co. ....... -— 
American Rolling Mill Co. ....— 
American Steel & Wire “o....131 


American Tube & Stamping Co. — 


American Wood Register Co... — 

Andes Range & Furnace Corp. 99 

Arex , sonehetedoutre de aan 125 
B 

Berger Bros. Co : : . 121 

Berger Coi;_Te D. 2 cideiscecce —- 

Bernz Co., Otto 

Rertsch & Co. 127 

Brillion Furnace Co 92 


Soldering Furnace Co 


Cc 


Machine Co... — 


Burgess 


Elbow 
Furnace 


Chicago 
‘hicago 
‘*hicago Solder Co. . , —_ 
Clark-Smith Hardwere Co... 
‘ayton & Ls Mfg. Ce 


Supply Co 


ambert 


Cleveland & Buffalo Transit Co. 94 
Cleveland Castings Pattern Co. 96 
Coes Wrench Co .* Le 
Connors Paint Co., Wm.... — 
Copper & Brass Research As- 
sociation eeese . 
Cortright Metal Roofing Co 125 
D 
Davis and Co., Ine, C. 8..... — 
Diamond Mfg. Co. ees 
Dieckman Co., Ferdinand oe t BBE 
Diener Mfg. Co. ? 127 
Double Blast Mfg. Co......... 131 
Double-Duty Elbow Co. ...... 
Dreis & Krump Mfg. Co. .123-127 
E 
Eaglesfield Ventilator Co...... _ 


Excelsior Steel Furn. Co."..... — 


Fanner Mfg. Co. 


Floral City Heater Co......... —_ 


Forest City Fdy. & Mfg. Co.. 90 
Friedley-Voshardt Co. ....... 127 
G 
Gerock Bros. Mfg. Co. ....... 125 
Granite City Steel Works..... — 
Gray 4 Dede (Os... cis cies s csc —- 
Great Lakes Supply Co...... -- 
H 
eee Oi. cass newts boo 
Harrington & King Perf. Co..125 
are ae eeeees GM, . «ccomsiccse — 
Henry Furnace & Fdy. Co.... — 
Hese-Banyder Gi oki. fesi svc ous _ 
Messier Co., Me EE... ..snec¥s ~- 
Homer Furnace Co. ......... —_ 
Bepsen Ca., Wee. .tivreseses - 
mowes Coe. '@.. BE. «asst ocbed — 
Musser Ce., CG G. ds so-sc ous 125 
I 
eee 119 
International Heater Co...... 100 
K 
Keith Furnace Co, ............ _— 
SIGE, « intense we cedansod — 
Kirk-Latty Mfg. Co. ......... 96 
SS, Seekers en _ 


Lalance & Grosjean Mfg. Co.. — 


Lamneck & Co., W. E..... -_ 
Langenberg Mfg. Co. ......... _— 
Lennox Furnace Co. ......... _ 
Liberty Foundry Co. ......... $2 
Lupton’s Sone Co., David..... —_ 


M 


Marshalltown Heater Co. ..... _ 
Marshalltown Mfg. Co. ....... 23 
May-Fiebeger Co. ..........+.. 93 
Merchant & Evans Co. ....... — 
Meyer Furnace Co., The....... 
Beccoeeeesesese .Front Cover 
Meyer Bros. Co., F., The.... 95 
Milwaukee Corr. Co..Back Cover 


Furnace Co. ......... — 
Mfg. Co.. 94 
Furnace Co., L. J..... — 


N 


Enameling & 


Monitor 
Mt. Vernon Furn. & 
Mueller 


National Stamp- 
img CO. .ciccomeccasseces — 
New Zine 


Northwestern Stove 


Oo 


Jersey Sales Co., " 


Repair Co. 96 


Oakland Fdy. Co. .... beck — 
Osborn Co., The J. M. & lL. A.121 
P 

Parker-Kalon Corp 
Peck. H. E 130 


Wilcox (Co 123 


Paint Co 


Peck, Stow & 
Pecora 


Peninsular Stove Co 


Peoria Wood Reg. Co 96 
Quaker Mfg. Co 5 
Quick Meal Stove Co 127 
Quincy Pattern Co we 96 
Robinson, A. H., Co. . 96 
Robinson Furnace Co oo 04 
Rock Island Register Co 

Royal Ventilator Co. 125 
Rybolt Heater Co ‘ —— 
Yall Mountain Co. ..... dcocecs = 


Schwab & Sons, R. J. Bg —« 
Stove & Mfg. Co..... — 
Trade Ex. Comm.117 


Security 
Sheet Steel 


Special Chemicals Co. pe 123 
Standard Fdy. & Mfg. Co. .... — 
Standard Furn. & Supply Co 
Standard Ventilator Co. 125 
S*earns Register Co. ..:.... 97 
ft. Louis Heating Co wig $2 
St. Louis Tech. Inst....... .——o— 
St. Clair Foundry Corp. ....... - 
SUMO OUI ES CA bined oes es cccd $0 
Success Heater Mfg. Co....... — 
T 
Tavior Co., N. & G 
weeepeer Gee oi ccc cct pases _— 
Tuttle & Bailey Mfg. Spawn is & oh 
U 
Unishear Co., The, Inc 
Utien Heater Ce. ....c«<s 93 
Vv 
Vedder Pattern Works........ 86 
Viking Shear Co. - iano et 
Ww 
Warm Air Furnace Fan Co 
Walworth Run Fdy. Co. ...... — 
Watermann-Waterbury Co.... — 
Western Steel Products Co.... — 
Wheeling Qorr. Co. ........... 
Whitney Mfg. Co., W. A...... - 
Whitney Metal Tool Co.... 127 
Williamson Heater Co. ...... — 
Wise Furnace Co. . wid nian -—- 
Z 
Ziener Aluminum Solder Co... — 
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Markets—Continued from page 122 


NETTING, POULTRY 
ps «ate before weav- 


PASTE 
Asbestos Dry Paste: 
BOOED. BEPUGE oo cdccscacee $15 00 
100-Ib. Darrel ........... 8 00 
SEE. POM wee ccccccsécee 3 25 
Rem GO Was c cesecccnsé 1 00 
Pn, cabceewec cc dtes 55 
%-Ib. cartons ........ 30 
PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq. 


“Interlock” Galvanized 


Crated and nested (al! 
CORRE. «axe ast beees « 75-2%% 
Crated and not nested 
° (all gauges) .......... 70-15% 
**Mileor” “Titlelock” Uniform 
Blue Stove 
28 gauge, inch U 
WORSE ct ccce wc ccveccccs 11 00 
28 gauge, 6 inch U. C 
GOS ob o dew egede pes 12 00 
28 gauge, 7 inch U. < 
eG 2. devo Sh ohebe «occ 14 00 
30 gauge, 5 inch U. C 
ident <bn ee cogndees 10 00 
30 gauge, 6 inch Tt 
DE. ntteanaee hanetie 10 50 
30 gauge, 7 inch U. C. 
RENEED Ahals ¢c<anseeeed 13 00 


T-Joint Made up 
6-inch, 28 ga......per 100 32 50 
Furnace Pipe 
Double Wall Pipe and 


Pipe Fittings 40-10% 
Single Wall Pipe, Round 
Iron Pipe Galvanized 40-10% 
Galvanized and Black 
Fittings of b 40-10% 
Milcor Galvanized 
Pipe and Fittings. . 40-10% 
Lead 
Per BOS TRE adsctecces $12 50 
POKERS, STOVE 
Wr't Steel, str’t or bent 
op ot seb dae Bide per doz. $0 75 
Nickel Plated. coil handles. 
Sotodscevesetostece per doz. 1 10 


POKERS, FURNACE 
Serre Tir. et Te $0 50 


PULLEYS 
Furnace Tackle....per doz. $0 60 
per gross 6 00 
Furnace Screw (encased) 
Wrevirii..’ Vite per doz. 75 


Ventilating Register 


0 FSS Se 9 00 
Smell. per pair.......... 30 
FO SS! i PP ES 50 
PUTTY 
Commercial Putty, 100-1b. 
De. a00Ub wtadétne camadso anes $3 40 
QUADRANTS 
Malleable Iron Damper...... 10% 
REDUCERS—Oval Stove Pipe 
Per doz. 
7—6, 1 doz. in carton........ $2 00 


BASEBOARD REGISTERS 
Excelsior 


FLOOR REGISTERS AND 
BORDERS 


Dae" BG - ates as checn te bei ced 20% 
Steel and Semi-Steel........ 40% 
RGOIGEIIS 6 occnb0040* cnike da» 40% 
Adiust*ble Celling 

VORCMRGNG: 6.066 cid due dsdiac 410% 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14 ...... 40% 
Large Register Faces—Cast, 
14x14 to 38x42 ....... 0% 
Large Register Faces—Steel, 
3Gu34 Ge BOGS 2.0 cccccecce 5% 
RIDGE ROLL 
Mileor 
Galv.. Plain Ridge Roll. 
UE Bec evekeoctecnes ~10-5% 
Galv.. Plain Ridge Roll, 
Weteg hives vivddaoce 75-10% 
Globe Finials for Ridge Roll. .50% 


ROOFING 
Per Square 
Best grade, slate surf. prep’d $2 30 
Best talc surfaced.......... 2 65 
Medium talc surfaced........ 2 00 
Light tale surfaced........ 1 20 
Red Rosin Sheeting, per ton 57 00 
SCREWS 
Sheet Metal 
No. 7, %4x%, per gross...$0 52 
No. 10, 4%x3/16, per gross 63 
No. 14, %x%, per gross... 89 
SHEARS, TINNERS’ & 
MACHINISTS’ 
VERS cocceseancaned soe $22 00 
Lennox Throatless 
Bee. 26 .coccdoceieckecctsees 35% 
Seer Weta eccaconmsnsee 10% 
(ft. o. b. Marshalltown, Iowa.) 
SHOES 
Milcor 
Galv. Std. Gauge, Plain or 
corg. round fiat crimp. .65% 
26 gauge round flat crimp. .40@ 
24 gauge round flat crimp. .10% 
Gee veccatacedvedvés 65% 
SNIPS, TINNERS’ 
Geawer Meas. ccccncsses 40 & 10% 
DOOGRRER « o20806hecbnGee 40 & 10% 
EGE 00.0 eo dec bee Gb cvcdesesahee 50% 
BOE a> do o dhocdc cc se obec seeeon vet 
SQUARES 
Geewl Ge BOR oo oo6cnsdsdecsss Net 


(Add 


for bluing, $3 per doz. net.) 


Pose ..batiicescs per doz. $6 0* 
Winterbottom’s ............ 10% 
STOPPERS, FLUE 
Common ..........per doz. $1 10 
Gem, No. 1........ per doz. 1 10 
Gem, flat, No. 3....per doz. 1 00 
VENTILATORS 
Standard. ....0sss0» cuser 30 to 40% 
WIRE 

Plain annealed wire, No. 8 

Sen aes Sela ceevaen iconenette-ao2 $3 06 
Galvanized barb wire, per 

100 Ibs. ...... due die o cee wee 3 90 
Wire cloth—Black < eee" 

12-mesh, per 100 sq. ft. 
Cattle Wire—galvanized 

catch weight spool, per 

ew Reet) rae 3 85 
Galvanized Hog Wire, 80 rod 

spool, per spool .......... 34 
Galvanize’ plain wire, No. 9, 

DoF TCO TBE cscs - dbs cdue bau 3 50 
Stove Pipe, per stome........ 110 
WRINGERS 
No. 790, Guarantee per doz. $55 0° 
No. 77 Bicycle per doz. 52 5° 
No. 670, Domestic perdoz. 48 5° 
No. 110, Brighton perdoz. 43 6% 
No. 750, Guarantee per doz. 65 56 
No. 740, Bicycle per doz. 52 64 
No. 22, Pioneer per doz 29 0 
No 2. Superb per doz. 29 00 
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The NEW IMPROVED STA NDARD 


Rotable Ventilator 


This favorite cone-shaped ventilator 
is now improved in several impor- 
tant points. 
The weight of the ventilator body is 
now carried on a concave thrust 
beari =a -¥ the apex of the 
cateal tad This bearing turns 
upon the pivet int of the station- 
ary center spindle. 
The bronze Guide Bushings are now 
made of non-corrosive bronze which 
minimizesfriction and any tendency 
to screech when body is rotating. 
There are other new features.Write 
today for newcatalog and pricelist. 


STANDARD VENTILATOR CO., LEWISBURG, PA 

















FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 
The 12-Cylinder Ventilator Bo 4 

Used in Every State FEolus-Dickinson Co. 
in the Union Vent Makers Since 1888 


eee eS 
VENTILATORS Phone: Lafayette 1862-1863 








Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet Metal Ornaments 
and 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 








PERFORATED METALS 


WU 


All Sizes and Shapes of 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING (@ 
































C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 
gry 


SHEET COPPER, ROLL COPPER, TINNED and POL- 
ISHED COPFER, NAILS, “SPIKES. iy CONDUCTOR PIPE, 
EAVES TROU , CORRUGATED 
COPPER SHEETS, CRIMPED COPPER SHEETS, COPPER WALL 


COPPER LATH, ETC. 
Branch Warehouses in New York, Philadelphia, Cincinnati & Chicago 
Member, Copper & Brass Research Association 








DESIGNED to effectively 
ROYAL === 
ee. Made 


Metal or Glass 


VENTILATORS Tuy. temote ome 


ROYAL VENTILATOR CO., H5Lgcust Stes" 















The difference between the 
two kinds of Galvanized 
Shingles is this: 

AND Dipped Galvanized Shingles 

are made from prime tin plate and 

immersed in molten zinc—all edges, as 
well as both sides are coated. 
The other kind are made from sheets 
which ccme already galvanized. 
We make both kinds. 
* CORTRIGHT METAL ROOFING CO. 


50 N. 23rd Street, Philadelphia 
528 8S. Clark Street, Chicage 























Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 


Made of 
Keystone 
Copper Bearing 
Steel 

CLARK-SMITH HARDWARE Co. 





Costs no more 
Lasts I onger 
Therefore 
Cheaper 
PEORIA, ILLINOIS 












Original Siphonage Ventilator 
200,000 perfect installations! 
The Arex-Auster holds all records 

x A ee 
stitute aU ): A and other 
apparatus. 





Engineering 
service Free 







Prompt shipmest COMPANY 


Exclusive ae... —_ 1881 Conway Bidg., Chicago 





(nexpensive! 













ECONOMY 
VENTILATOR 












Write for quanti 
discount. - 





fay you saw it in AMERICAN ARTISAN—Thank you! 








i 
7 

















126 


AMERICAN ARTISAN 





August 21, 1926 














BUYERS’ DIRECTORY 








“Asbestos Paper. 

Sall Mountain Co., Chicago, Tl. 
Asbestos 

Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, IiL 


Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Bolts—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohie 


Brakes—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, IIl. 


Brakes—Cornice 
Dreis & Krump Mfg. Co., 
Chicago, Il. 


Brass and Copper 
Copper & Brass Research As- 
sociation New York 
Hussey & Co., Cc. 


Pittsburgh, Pa. 


Merchant & Evans Co., 
Philadelphia, Pa. 


Cans—Garbage 
Osborn Co., The J. M. & L. A. 


Cleveland, Ohio 
Cetin tie. 
Fanner Mfg. Co., Cleveland, Ohie 


Cellings— Metal. 
Friedley-Voshardt Co., 


Chicago, IL 
Milwaukee Corrugating Co., ” 
Milwaukee, Wis. 


Wheeling Corrugating Co. 
‘Wheeling, Ww. Va. 


Fanner Mfg. Co., Cleveland, Ohio 


Chain—Sash. 
Parker-Kalon — Tork, 
ew Yor! > A 


Standard Venthotes Ge. 
Lewisburg, Pa. 





Ch Fu 
Sturtevant, Boston, Mass. 
Sturtevant, Boston, Mass. 


Copper & Brass Research As- 


sociation, New York 
Hussey & Co., C. G., 
Pittsburgh, Pa. 


Cornices. 

Friedley-Voshardt Co., 
Milwaukee Corrugating Co., nFrr 
Milwaukee, Wis. 


Cut-Offs—Rain Water. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


5S. M. Howes Co., 
Charlestown, Masa. 


Clips 
Charlestown, Mass. 
Duct. 


Chicago, Ill. 


Damper 
5. M. Howes cc, 


Diffuser—Air 
Aeolus-Dickinson Co., 


* 


Docs Uintal. 
David Lupton’s Sons 
Philedelphie, Pa. 


Eaves Trough. 

Berger Bros. Co., 
Philadelphia, Pa. 

vara Ps tiadel hia, Pa. 
Clark-Smith Hardware _— 
Lupton’s Sons Co., David, Pe. 
Milwaukee Corvuqetes _ 5 
New Jersey Zinc oe 


American Rolli Mill ae 
Dieckmann Co., 


own, Ohio 
Cincinnati, Ohio 


Double-Duty Elbow Co., 
Aurora, Ill. 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Enamel Wire. 


“Lalance & Grosjean ate. Co., 


jcago, Ill. 


Wood Faces—Cold Air. 
American Wood Register Co., 
outh, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
Chicago, Ill. 


Flue Thimbles. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co. 
Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 
Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 

Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
a “ere Wis. 
Walworth Run Fdy. Co. 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace Co., 


American Foundry & Furnace 
Co. Bloomington, Il. 
Andes Range & Furnace Corp., 
Geneva, N. Be 
Brillion Iron Works, 


Brillion, Wis. 

Chicago Furnace Supply Co., 
enwe. Til. 

Excelsior Steel Furnace Co., 
Chicago, Ti. 


Floral City Heater = atch 
C 
Forest City Pay. & ate” bo. 


eland, Ohio 
Gray & Dudley C 
Nashville, Tenn. 
Hall-Neal Furnace 
Indiana lis, Ind. 
Henry Furnace “<u. ° 


eS Co., ?" ~ aaa Ohio 


Homer 
Coldwater, Mich. 
International Heater Co., 


Utica, N. Y. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. E 


Columbus, Ohio 
Langenberg Mfg. Co., 
Png Louis, Mo. 
x Furnace 


Marshallto I Wrsidaii N. 
alltown, Ia.; » f 
Liberty Foundry Co., 
t. Louis, Mo. 
Marshalltown Heater Co., 

Iowa 


May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., 
Peoria, Ill. 


Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
Mt. Veruca, in. 
Mueller Furnace oa. J., 
Oakland Foundry Co., ag 


Peninsular Stove Co., 
Detroit, Mich. 
— Mfg. Con 
binson Furnace 


See on Th, 
Robinson Furnace San 


by Ti. 
Rybolt Heater Co., we yelaad, Qaie 
Schwab & Sons Sone Co., R. 3 = 
Milwaukee, Wis. 
Security Stove & Mfg. pred 


. Mo. 
Standard Foundry & Mfg. ~~ 
DeKalb, Ti 


Standard Furnace & Supply Co., 
Omahe, Neb. 
St. Clair Foundry Corporation, 
Centralia, 
St. Louis Heating Co. 


Til. 


St. Louis, Mo. 

Success Heater Mfg. 
Des Moines, Iowa 
Thatcher Co., atecee, Ill. 


Utica Heater Co., em i; 
Waterman-Waterbury Co. 

Min neapolis, Minn. 
Western Steeel Products Co., 


Duluth, Minn. 
Wise Furnace Co., Akron. Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Milwaukee Co ting Co., 
Seuaines, Wis. 


Glase— Wire. 


David Lupton’s Sons Co., 
Philadelphia, Pa. 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 
Hart & Cooley Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 


Handles—Boller. 


Berger Bros. Co., 
Philadelphia, Pa. 


Hangers—Eaves Trough. 
Berger Co., L. D., 
Philadelphia, Pa. 
Milwaukee Corrugating 

Milwaukee, Wis. 


Heaters—Cabinet. 
Gray & Dudley Co., 
Nashville, Tenn. 
Mueller Furnace Co., L. J. 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 


Floral City Heater Co., 
Monroe, Mich. 
Meyer Furnace Co., The 
Peoria, Ill. 
Standard Furnace & Supply = 
Omaha, N 


Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hooks—Conductor. 


Berger Co., L. D., 
Philadelphia, Pa. 


Robinson Furnace Co., 
Chicago, Ill. 


Jobbers— Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 


Chicago, Il. 
lath—Expanded Metal. 
Milwaukee Co., 
co, Wis. 


Bertsch & Co., 
Cambridge City, Ind. 


Bertsch & Co., 
Cambridge City, Ind. 


" Cambridge City. Ind. 
° n 
Chicago Elbow Machine Co 
Oak Park, Il. 
me & See eS Co., 


~gehruee supply Gone in m. 


Marshalltown Mfg. Co., 
See Sore 

Osborn Co., The J. M. & L. A. 

“Cleveland, Ohio 


Peck, Stow & Wilcox Co., 
uthington, oy 
Unishear Co. er New soem, N. ¥ 
Whitney Mfg. Co. W. 
Rocktord, mn 
Whitney Metal Tool Co., 
Rockford, Ib 


Metals—Perforated. 


Diamond iw + Co., Wyoming, Pa 
Harrington King Perforating 
Co., Chicago, Il) 


Miters. 


Friedley-Voshardt Oo 
Chicago, Ill 


Milwaukee Corrugast ae Ce. we 
ilwaukee, 


Miters—Eaves Trough. 
David Lupton’s oe Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis 


Naile—Slating. 


Hussey & Co., C. G., 
Pittsburgh, Pa 


Nails—Wire. 


American Steel & Wire Co., 
Chicago, Il 


Ol Burners. 
Security Stove & Mfg. Co., 
Kansas City, Mo. 
Quaker Mfg. Co., Chicago, Ill. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 


Chicago, Il). 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Paint. 
Connors Paint Mfg. Co., Wm., 


Troy, N. ¥ 
Pecora Paint Co., 
Philadelphia, Pa. 


Patterns—Furnace & Stove. 

Cleveland Castings Pattern Co., 

Cleveland, Ohio 

mey Pattern Co., Quincy, Il. 
edder Pattern Works, 


fcugo Furnace Suply Gow 
Chicago Furnace Co., 


Meyer & Bro. Co., F., 
Milwaukee Co ting ° 
ie a By Wis. 


Mueller Furnace Co., L. J 
Milwaukee, Wis. 
Osborn Co., The J. M. & L. A., 

Ohio 
Robinson Furnace Co., 


Chicago, Ill. 
Standard Furnace & Supply Co., 
Omaka, Neb. 


Pipe and Fittings—Stove. 
Excelsior Steel Furnace Co., 
Chicago, Il. 
Meyer & Bro. Co., F., _—— I. 
rrugating Co 


Milwaukee Co 
Milwaukee, Wis. 


Pipe—Conductor. 
Berger Bros. Co., 
ia, Pa. 


Philadelph 
Clark-Smith Hdw. Co., Peoria, Il. 
Dieckmann .. Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt gp SAS 2 
i 
ee ra © Sttsbersh, P 
a. 
Lupton’s Sons Co., David, 
Ph Pa. 


Milwaukee Corrugating 


New Jersey Zinc a Co., > 
- N. ¥ 
Wheeling Correanting Oe 
Wheeling, Ww. Va. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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The Finest Collection of New 
and Handsome Designs in 


ART METAL 
CEILINGS 
and 


SIDEWALLS 


is at your Spent in selling metal ceilings if you offer the 
new Friedley-Voshardt complete line. 


Our new book of 108 pages antey } ina Fg manner these 
up-to-date patterns ee a copy of this book is yours for 


the asking. 
We also specialize in made to order designs. 


Write for a copy of our catalog today. 
Also manufacturers of Architectural Sheet Meta: 
ents and sheet metal statuary in NC- 


Ornam 
COPPER-LEAD — write for catalog giving com- 
plete details. 


Friedley-V oshardt Co. 


733-737 S. S Halsted St. 761-771 Mather St. 
CHICAGO, ILLINOIS 


VESUVIUS 


BLOW TORCHS 


in pint or quart sizes 
With quickly removable soldering tron 
hooks. 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices ana illustrated 
circular today 
































Fer Gasoline 


QUICK MEAL STOVE COMPANY 


Div. American Steve Company 
St. Louis, Mo. 


825 Chouteau Awe. 














Please Mention 
AMERICAN ARTISAN 
AND 
HARDWARE RECORD 


When wniting to advertisers 
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THE BEST BRAKE FOR ALL PURPOSE : 
Most Durable, Easiest Operated, Low in Price; 
Made in All Lengths and to Bend All Gauges 04 
of Metal. Over 23,000 in use. 


WRITE FOR PARTICULARS 


“Torrid” 
Tinners 
Furnaces 


are only made by 
Diener. No othe rs 
are genuine ‘Tor 
rids” cost no more 
than others and the 
user gets greater 
satisfaction. 


- W. DIENER 
MFG. CO., CHICAGO 


-$ Makers of fine Blow Torches and 
Fire Pots. 





OUR NEW IMPERIAL PUNCH NO. 8 





Large throat clearance. Capacity %” hole thru %” iron. Oper- 
ating handles will not become disengaged. Roller Bearing. No 
cams to wear our. Just right for standing seams or sky-light 


work. We furnish base for bench purposes. Write for Prices 


Whitney Metal Tool Company 


Ball Bearing Punches on 
Forbes 
— Rockford, Illinois, U. S. A. Saves 








1 








50-INCH FORMING ROLL 


This Forming Roll is built in all 
wtandard sizes, with our Patented 
Device by means of 
it is opened and closed in 

a so seconds. 


We piatéc @ complete line of Shears 
sad P. , Gl sizes, for hand or 
tell — 


Write for Catalog “R’ 


SERTSCH & CO. Cambridge City, Ind. 

















Send for catalog today 


VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, P=. 


A child can work therm 




















Mention AMERICAN ARTISAN in your reply—Thank you! 
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BUYERS’ DIRECTORY 














Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, Ill 


Punches. 
Bertsch & Co., 
Cambridge City, 
Parker-Kalon Corp., 
New York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, 
Whitney Mfg. Co., W. A., 
Rockford, Il. 
Metal Tool Co., 
Rockford, Ill. 


Ind. 


Conn, 


Whitney 


Punches—Combination Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. ¥ 
Whitney Metal Tool Co., 
Rockford, IIL. 
Whitney Mfg. Co., W. A., 
Rockford, Il. 


Punches—Hand. 


Metal Too! Co., 
Rockford, Ill, 


Whitney 


Whitney Mfg. Co., W. A., 
Rockford, Ill. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Pecora Paint Co., 
Philadelphia, Pa. 


Quadrants—Damper. 


Parker-Kalon Corp., 


New York, N. Y. 


Ranges—Combination Gas & Coal. 
Quick Meal Stove Co., 


St. Louis, ie 
Thatcher Co., Newark, N. 


Ranges—Gas. 
Quick Meal Stove Co., 
St. Louis, Mo. 
& Dudley Co. 


Nashville, 


Gray 
Tenn. 


Registers—Warm Air. 
American Wood Register Co., 


Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Ill. 


Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Excelsior Steel Furnace Co., 


Chicago, "ll 
Hart & Cooley Co., - 
New Britain, Conn. 
Henry Furnace & Fdy 


o., 

Cleveland, Ohio 
Lamneck & Co., W. E., 
Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 
Mueller Furnace Co.. L. 

Milwaukee, Wis. 
Peoria Wood Register Co., 


Peoria, Il 
Robinson Furnace Co oars 
Chicago, II. 
Rock Island Register Co e 
Rock Island, Ti. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Detroit, Mich. 
Tuttle & Bailey Mfg. 
Chicago, Ii. 


Columbus, 


Stearns Register Co., 


Walworth Run Fdy. Co 
Cleveland, Ohio 


Registers—Wood. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Il. 
Eaglesfield Ventilator Co., 1 
Indianapolis, Ind. 
Peoria Wood Register ape 
Peoria, Ill. 


Repairs—Stove and Furnace. 
Hessler Co., H. E., 
Syracuse, Me 
Northwestern Stove Repair Co., 
Chicago, IIl. 


Ridging. 
American Rolling Mill Co. 
Middletown, Ohio 
David Lupton’s oo Fe. 
iladelph Pa. 
Milwaukee “orvvgating Bo. 
(2was ws. 


Rivets—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 
Roasters. 
Laelance & Grosjean Mfg. Co., 
Chicago, Il. 
Rods—Stove. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Rolls—Forming. 
Bertsch & Co., 
Cambridge City, Ind. 
Roofing Cement. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Pecora Paint Co 


Philadelphia, Pa. 


Roof—Fiashing. 
Hessler Co., H. E., Syracuse, N.Y. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 


American Roofing Mill Co., 
Middletown, Ohio 
Cortright Metal os Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Granite City Steel Works, 
Granite City, In. 
Inland Steel Co., | cae Til. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co. Granite ry. In. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Wheeling Corrugating Co. 
Wheeling, WwW. Va. 


Roofing—Zinc. 
New Jersey Zinc Bn Co., The, 
New York, N. Y. 


Rubbish Burners. 
Hart & Cooley Co., 

New Britain, Conn. 
Sal—Ammoniac. 
Shemicals Co., 

Waukegan, Il. 


Schools -Sheet Metal Pattern 
Drafting. 


St. Louls Technical Institute, 
st. uis, Mo. 


Screws—Sheet Metal. 
Parker-Kalon Comp. 
ew Yerk, N. Y. 


Screens—Perforated Metal. 


Harrington & King Perforating 
Co., Chicago 


Special 


Shearse—Hand and Power. 
Double-Duty Elbow Co., 
Aurora, Il. 
Marshalitown Mfg. Co., 
Marshalltown, lowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheets—Black and Galvanized, 


American Rolling Mill Co., 
Middletown, Ohio 
Davis Co., Inc., C. 8., Chicago, II. 
Granite City Steel Works, 
Granite City, Ill. 
Inland Steel Co., Chicago, Il. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
—— Enameling and Stamping 


ge me City, Ill. 
Osborn Co., The J. M. & L. A., 

Cleveland, Ohio 
Taylor Co., N. & G., 

Philadelphia, Pa. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheete—Iron. 
American Rolling Mill Co., 
Middletown, Ohio 
Werchant & Evans Co., 
Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Granite City Steel Works, 
Granite City, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
National Enameling and Stamping 
Co — City, Il. 
Taylor Co., N. & 
PiLiiadelphia, Pa. 


Sheetse—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, m TF, 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Ghingiee—Aepe. 
Sall Mountain Co., Chicago, Ill. 


Shingles—Zinc. 


Milwaukee Corrugating Co., 


Milwaukee, Wis. 

Sifters—Ash. 

Diener Mfg. Co., G. W., 
Chicago, Ill. 

Sky Lights. 

David Lupton’s Sons Co 
Philadelphia, Pa. 

Milwaukee Corrugating Co., 

Milwaukee, Wis. 


ae 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, Ill. 
Milwaukee Cocraqatins Co., 


ilwaukee, Wis. 
Solder-Aluminum 
Ziener Aluminum Solder Co., 
Rockford, Ill 


Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 


= Mich. 
Diener Mfg. Co., G. 


yo Ii. 
Double Blast Mfg. Co. 
North Chicago, Ill. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow co, Aurora, [ll. 
Special Chemicals Co., 


Waukegan, Ill. 


tiee—Hardware. 
Co., G. W., 

Chicago, Til. 
Hessler Co., H. E., Syracuse, N. Y. 


Stare—Hard IL 
Fanner Mfg. Co., 


Special 
Diener Mfg. 


m Cleaning. 
"Cleveland, Ohio 


Statuary. 

Friedley-Voshardt Co., 
Chicago, Ill. 

Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, Conn. 


Stove Pipe Reducers. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves and Ranges. 
Andes Range & Furnace Corp., 
Geneva, N. Y. 
Gray & Dudley Co., 
Nashville, Tenn. 
Oakland Foundry Co. 
Belleville, Til. 


‘Detroit, Mich. 
Quick Meal Stove Co., 


St. Louis, Mo. 
Thatcher = ". wo N. J. 


asseiiann'' Steet x Wino co. 


Chicago, Ill. 
Tile Cement—Elastic. 
Pecora Paint Co. 
Philadelphia, Pa. 


Peninsular Stove 





Tinplate. 

Davis Co., Inc., C. &., Chicago, Ill 
Granite City Steel Works, 

Granite City, Ill 
Milwaukee Corrugating Co., 

Milwaukee, Wis 
National Enameling and Stamping 

Co Granite City, Ill 

Osborn Co., The J. M. & L. A., 

Cleveland, Ohio 
Taylor Co., N. & G., 

Philadelphia. Pa 


Tin—Perforated. 
Harrington & King Perforating 
Co., Chicago, Il. 
ools—Tinsmith’s. 


T 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 
Oak Park, Ill 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 
Great Lakes Supply Co. 
South Chicago, I 
Hopson & caw" WwW. C., 
Grand Rapids, Mich. 
Mfg 
Marshalitown, Iowa 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New Yerk, N. Y. 
Viking Shear Co., Brie, Pa. 
Whitney Mfg. Co., W. A., 
Rockford, Il. 
Whitney Metal Tool Co., 
Rockford, Il. 


Marshalltown 


Torches. 
Bernz Co., Otte, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., G. W.., 
Chicago, Ti. 
Double Blast Mfg. Co., 
North Chicago, In. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Trade Extension. 
Copper & Brass Research As- 
sociation, New York, N. Y. 
Sheet Steel Trade Extension 
Committee, Pittsburgh, Pa. 


Transit Com 
Cleveland & Buffalo Transit Co., 
Cleveland, Ohio 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio. 


Ventilators. 
Arex Company, Chicago, II). 
Aeolus Dickinson Co., Chicago, Ill. 


Berger Bros. Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Il. 
David Lupton's Sons Co., 
Philadelphia, Pa. 
Kernchen Co., Chicago, I!1. 
Milwaukee Currugating Co., 
Milwaukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa 
Standard Ventilator Co., 
Lewisburg, Pa 
Sturtevant Co., Boston, Mass. 


Ventilators—Ceiling. 
Eaglesfield Ventilator Co., 
Indianapolis, 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
David Lupton’s Sons Co. 
Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, Ill. 


Ind. 


Wire Hoops. 
American Steel & Wire Co., 
Chicago, Il. 


Wire Rope. 
American Steel & Wire Co., 
Chicago, Ill. 
Wrenches. 
Coes Wrench Co., 
Worcester, Mass. 


Zinc. 
Merchant & Evans Co., 
Philadelphia, Pa. 
New Jersey Zinc Co., 
New York, N. ¥ 





Mention AMERICAN ARTISAN im your reply—Thank you! 
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WANTS AND SALES 


Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale ér location desired. 


_ BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
selling Lightning Protection will make 
money by writing us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable is en- 
dorsed by the Mutual Insurance Com- 
eats and hundreds of reliable dealers. 

‘rite today for samples and _—. L. K. 
DIDDIE CO., Marshfield, Wis. 


For Sale—A half interest in the best 
and fastest growing sheet metal kitchen 
equipment shop on the Pacific Coast. In 
a city of 350,000; no end to the trade. 
Doing a business of $20,000; can be en- 
larged to $50,000 in the next two years. 
This is too large for my capital and 
management; must have Le help and 
capital; $3, 500 to $4,000 will swing this. 
Address X-38, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 7-3t 


For Sale—In Chicago, tin shop, general 
sheet metal, furnace and roofing. An es- 
tablished Ee of years’ standing. 
fully - oe Ideal location, plenty of 
work all the year around. Will stand the 
closest investigation. Poor health forces 
owner to sell. Address X-37, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 7-3t 


For Sale—Tin shop in good Central 
Minnesota town of 1,000 population. Will 
invoice tools at one-half of cost price, 
stock at present cost. Tools and stock 
are in first class shape, no dead stock. 
Tools and stock will invoice about $700.00. 
Reason for selling other business. Ad- 
dress M. J. Schneider, Rolayton, Minne- 
sota. 6—3t. 

For Sale—Retail hardware store. Lo- 
cated in good town of about 1000. Good 
rich farming country. Stock will invoice 
about $11,000, building rents complete 
with fixtures. Have tin shop complete 
with tools. Will sell on good terms. Ad- 
dress Box X-43, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 8-3t. 


For Sale—$800 will buy a sheet metal, 
pipe fitting, pump and windmill tools, 
with light stock of pipe, fittings, pumps 
and sheet metal, of an old established 
business. Can be continued here or 
moved elsewhere, although this is an all 
year business. Reason for sellin is 
poor health. Address W. C. Sayers, in- 
gate, Indiana. 5-3t 


For Sale—The best chance in eastern 
Iowa. Fully equipped sheet metal, plumb-— 
ing and heating shop. Average Ris. 000 
to $20,000 annually. ill sell for cash or 
terms. If you are planning on a business 
proposition it will pay you to investigate 
this before buying. Address X-32, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 

For Sale—Furnace and Sheet Matai 
Shop at Macomb, Illinois. Established 
14 years. Oppértunity for a good man 
and hustler. Reason for selling, other 
business. Invoice about $1,500. Com-— 
plete set of tools and a nice shop, with 
cheap rent. Address Sturm’s Tin Shop, 
205 South Lafayette Street, Macomb, 
Tilinois. 6-3t 

For Sale—Tin and warm air furnace 
shop in town of 6000 population, doing 
good business, one other shop in town. 
Reason for selling, wish to engage in 
other business. Stock and tools will in- 
voice about $900.00 or $950.00. If inter- 
ested address Glenn D. George, York, 
Nebraska. 8&-3t. 
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BUSINESS CHANCES 


HELP WANTED 














” For Sale—Tin shop in city in city ‘of 2 20, 0,000, 
virtually no opposition. Reasons for sell- 
ing old age and poor health. A dandy 
buy for a hustling tinner. Address The 
City Tin Shop, 206 North Parkhill Street, 
West Frankfort, [linois. 5-3t 

For Sale—Plumbing, heating and tin 
shop in a city of 2,000 in Missouri. Plenty 
of work the year around. Will rent 
building. Address X-39, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Ilinois. 7-3t 





For Sale—Fully equipped tinshop Re- 
tiring on account of old age and will 
sell at a real bargain. Call or write O. 
W. Davis, 6333 Dorchester, Chicago, Illi- 
nois. 5-3t 

For Sale—80 acres of good land for 








sale or trade for tin shop, stock of hard- 
ware. Address Box 548, Pierre, South 
Dakota. 8-3t. 








HELP WANTED 


Wanted—First class superintendent for 
sheet metal and roofing shop, working 20 
to 30 men. Must be layout and erection 
man. Must have complete knowledge of 
the business. Must be good executive 
and able to get results. If you are this 
kind of a man get in touch with us at 
once and prove it to us. Wire, tele- 
phone or write, our expense. Martin- 
dale Roofing Company, 11 East Four- 
teenth Street, Jacksonvil'e, Florida. 7-3t 











Wanted—Foreman for gas range de- 
partment. Must be experienced and able 
to take charge of all assembly and 
mounting. State experience and name 
companies associated, with length of 
service, together with salary expected. 
Address X-40, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 7-3t 





Wanted—Tinner thoroughly experienced 
on residence work and warm air heat- 
ing as per Code, in suburb adjoining Chi- 
cago. an willing to buy an interest or 
the whole preferred when, you prove abil- 
ity and satisfied so to do. Address X-33, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 6-3t 

Wanted—A real first class all around 
mechanic, experienced in all kinds of 
general job and furnace work, gutters, tin 
roofs, etc. Steady work at good wages 
if you can deliver. Send age and refer- 
ences. Address X-42, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 8-3t. 








Wanted—At once, experienced sheet 
metal worker and furnace man in a town 
of 5,000, with good schools and churches. 
State age, experience, wages wanted and 
how soon you can get on job, in first 
letter. Address Boyle Metal Works, 
Blackfoot, Idaho 7-3t 





Wanted—First class tinners and sky- 
light makers, who are above the average 
in ability and can come at once. Plenty 
of work. Steady jot $1.25 per hour. 
Must be steady, competent workmen. Ad- 
dress Box 1936, St. Petersburg, Florida. 

8-3t. 





Wanted—An experienced all around 
sheet metal worker and furnace man. 
Married man preferred. Steady work to 
the right man. Address A. T. Hall Com- 
pany. 195 Colfax Avenue, Benton Harbor, 
Michigan. 7-3t 


Wanted—A live salesman for a high 
grade steel furnace. Call on dealers only. 
Chicago territory. Permanent position. 
Address X-44, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 8-3t. 


Wanted—First class tinner and furnace 
man, one that can lay out any kind of 
work. Must furnish A-l reference; top 
notch wages to the man who can fill the 
bill; steady work the year around. Ma- 
gin Hardware, Rockford, Illinois. §-3t 


Wanted—At once, furnace installer or 
sheet metal worker in town of 13,000. 
State age, experience, wages wanted dnd 
how soon you can get on job in first 
letter. Address C. F. Tole & Son, 258 
Broadway, Waukesha, Wisconsin. 8-3t 

Wanted—Plumber who can do some 
steam fitting. Must be first class me- 
chanic. Will pay $1.50 per hour. This is 
an open shop. Address R. D. Grieves, 
109 East Front Street, Wheaton, —— 

7-2t 

















Wanted—Capable hardware clerk in 
suburb of Chicago. Must be sober and 
reliable. A-1 position for right party 
Give references. Address X-—46, care 
AMERICAN ARTISAN, 620 South Michi 
gan Avenue, Chicago, Illinois 8-3t 





Wanted—A neat and competent tinner, 
experienced in dairy equipment work and 
light tin and copper metal work. Ad- 
dress Illinois Creamery Supply Company, 
715 South Robey Street, Chicago, a 

—3t 


nois. 

Wanted— At once, six first class sheet 
metal workers Must be fast and accu 
rate. $1.00 per hour 10 hours per day 
Address Frank Barnes, Sheet Metal 


vorks, Greenville, Mississippi. 8-3t. 
Wanted—At once. First class tinner 

and furnace man. Address X-34, care 
AMERICAN ARTISAN, 620 South Michi 
6-3t 





gan Avenue. Chicago, Ulinois. 
Wanted—Plumber and fitter, steady 
position for competent man. Answer, 

giving experience Address Charles 


Soames, Peru, Indiana &3t 
Wanted—Good tinner and plumber 
State experie nee and wages wanted. Ad 
dress W. C. Teague, Canadian, Texas 
8-It 


SITUATION WANTED 


Situation Wanted—As tinner, sheet 
metal worker, plumber or furnace worker 
Have been running a shop of my own 
for the past 5 years, would like a job in 
Nebraska, lowa or South Dakota. I am 
married and can furnish best of refer- 
ences. I am not a cheap man but a man 
who wants good wages and can give full 
returns to employer. Can take full charge 
of the shop. If interested in a good all 
around man write and state wages and 
hours. Address X-27, care AMERICAN 
ARTISAN, 620 South Michigan Avenue 
Chicago, Illinois. 5-3t 




















Situation Wanted—On account of bank 
closing, I am open for a good steady job 
as tinner and plumber. Have had 25 
years experience in the trades. Am 38 
years old, married, and am an all around 
man who can take full charge of shop. 
Have been in business for myself the last 
5 years. Prefer location in South Dakota, 
Nebraska, or lowa. If you are interested 
in a first class man state wages and 
hours. Address Lee O. Bailey, Titze 
Building, Main Street, Parkston, South 
Dakota. 7-3t 


Situation Wanted—By practical tin and 
sheet metal worker and hot air furnace 
man. Can act as a foreman superinten-— 
dent or solicitor and estimator. Have 
had 12 years’ experience as an estimator 
at all branches of the business, in large 
and small shops. Would like to buy an 
interest in an established shop. Address 
X-28, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, a. 

t 








Situation Wanted—By tinner with ten 
years’ experience in general Sheet Metal 
and Furnace work. Can draft own pat- 
terns. All round handy man. Good au- 
tomobile driver and mechanic. Small 
town shop doing general sheet metal 
work in the east preferred. Strictly 
sober and not afraid of work. I. Cc. § 
student. Address Chas. E. Boone, 811 
Chestnut Street, Hagerstown, Mo. 6—3t. 





Situation Wanted—By a combination 
tinner and plumber in middle western 
states Am married, thirty years old and 
can estimate and handle any work com-— 
ing .n shop. Raised with trade and my 
work will speak for itself. Prefer a town 
from 2,000 to 8,000. Address Don J. Fes- 


‘ler, P. O. Box 470, Palestine, Texas. 


6-3t. 





Situation Wanted—With reliable firm. 
by practical furnace and sheet metal 
man, as furnace salesman, estimator, or 
in charge of installation. Thirty-seven 
years old; 18 years’ experience in all 
branches of the business in large and 
small shops. Address X-36, care AMER 
[CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 7-3t 


Situation Wanted—By first-class tinner 
and furnace man. Do all ordinary draft 
ing or pattern cutting, handle gravity 
warm air heating in any capacity. Ex- 
perienced in both country town and city 
work. 33 years of age, 17 years’ experi 
ence, married. Good habits. Address 
J. D. Grace, King City, Missouri. 8-3t 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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SITUATION — ‘WANTED 


Situation Wanted— By an experienced 
tinner, hardware clerk, furnace workman 
and some plumbing. ‘Country hardware 
store and shop preferred. Reasonable 
salary or percentage basis. Address 
Tinner, 7215 West Main Street, Washing- 
ton Missouri. 6—-3t 

Situation Wanted—By a _ sheet metal 
worker who can layout and develop his 
own patterns. In or outside, eneral 
work, in the building line preferred. Ad- 
dress X-30, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 5-3t 

Situation Wanted—By first class tinner 
and furnace man 27 years’ experience, 
nothing but steady job considered. Please 
state wages, etc., in first letter. Address 
B. J. Hawkins, 425 N. 4th Street, Lron 
River, Michigan. 8-3t. 

Situation Wanted—By first class sheet 
metal worker, 22 years experience, age 
40 and can give best of reference. Ad- 
dress X-31, care AMERICAN ARTISAN, 























620 South Michigan Avenue, Chicago, 
Illinsis. 6-3t. 

Situation Wanted—By a practical all 
around sheet metal worker with 25 years’ 
experience Michigan or Illinois pre 
ferred. Address P. S. McGuffin, 1214 
First Street, Detroit, Michigan. _ 8—3t. 


Situation Wanted—By a_ sheet metal 
worker and furnace installer Building 
trade preferred. 31 years old and mar- 
ried. Address W. E. Hull, Delphos, Kan- 
sas. 7-3t 


-TINNERS’ TOOLS» 











For Sale—Nearly complete set of stakes, 
hand machines, etc. Some practically 
new, some needing slight repairs. If in- 
terested write for list. Address Smith 
Plumbing and Heating Co., Anamosa, 
Iowa. x. 6—3t. 
“Wanted—S8 or 10 ft. cornice brake. 30 
or 36-inch squarring shears and groover, 
turning and burring machine in_ good 
condition. Address X-41, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 8-3t. 

Wante 7 ~~ woae set of tinners’ tools, 
excepting brake. Also set of roofin 
tools. Address X-45, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 8-3t 

For Sale-—-Full set of tinners’ tools and 
machines, excepting brake, $200. List on 
application. Address John wampwona 
Emporia, Kansas. —3t 

Wanted—To buy one 8&-foot Chicago 
steel brake, in good condition. Address 
John Davidson, O'Neill, Nebraska. 7-3t 


BOOKS 























The Ventilation Handbook, by Charles 
L. Hubbard. A practical book designed 
to cover the principles and practice of 
ventilation as applied to furnace heating; 
ducts, flues and dampers for gravity 
heating; fans and fan work for ventila-— 
tion and hot blast heating by means of a 
comprehensive series of questions, an- 
swers and very plain descriptions easy to 
understand. Price $2.00. Order from 
Book Dept.. AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Dlinois. 


Sheet Metal Duct Construction, by 
Neubecker—A treaties on the construction 
and erection of heating and ventilating 
ducts, including the cutting and forming 
of the metal, the laying out of the elbows, 
etc. A practical expert wrote this book 
and you'll find that it covers the subject 
thoroughly. By William Neubecker. Bound 
in cloth, 194 pages, 217 illustrations. Size 
5%x8% inches. Price $2.00. Order from 
Rook pt.. AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


Essentials of Sheet Metal Work and 
Pattern Drafting, by Professor J. S. 
Daugherty—Invaluable to the sheet metal 
worker, contractors and instructor, as 
well as an elementary and advance course 
for vocational And trade school students 
and apprentices. Some of the subjects 
covered are pattern cutting, soldering, 
edging, wiring, radial line development, 
pipes, elbows, miters, pitched covers and 
flaring articles, pipe intersections and tee 
= sore 181 pages, substantially bound in 
lue cloth; profuseful - lustrated. Price 
$1.50. Order from Book ept.,. AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Tilinois. 
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SPECIAL NOTICES 














Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 illus— 
trations showing actual construction and 
repairing a big help. In a _ condensed 
manner some four to five thousand an- 
swers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. Measures 
5%x9 inches. Price $2.50. Order from 
Book Dept., AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 

The Universal Sheet Metal Pattern Cut- 
ter, Vols. 1 and 2, by Neubecker—Here 
are two books that can’t be beat. They 
are the most practical and useful treaties 
on the subject. Work of all the branches 
of the trade and the broadest scope of de- 
tails are found—inside and outside work— 
small jobs and the most complicated are 
shown, explained and profusely illus— 
trated. The first volume deals with all 
types and kinds of inside small and large 
sheet metal work. The second volume of 
this practical work deals with the more 
advanced branches of sheet metal work, 
in fact is largely devoted to the archi- 
tectural end of the business. It consists 
of ‘00 double column pages and is illus— 
trated with 711 engravings showing all 
methods under treatment, as well as per- 
spective views of the subjects of the t- 
terns, and other demonstrations in their 
finished state. It includes drawing, full 
sized detailing and lettering, development 
and construction of sheet metal cornices 
and skylights, ‘eaders, copings, pediments, 
circular work, dormer and bay windows, 
sheet metal ornamentations, electrically 
illuminated signs, hollow metal windows, 
frames and fire doors, metal roofing, etc. 
The volumes are bound in heavy cloth 
and each measures 9x12 in. Each con- 
tains over 380 pages and 680 original 
drawings. Price $7.50 each. Order from 
the Book Dept., AMERICAN ARTISAN, 
= South Michigan Avenue, Chicago, Ili- 
nois. 











SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


PATENTS 








HUBERT E. PECK 
Patent Attorney 
Barrister Bidg.. WASHINGTON, D. € 


WANTED 


sheet 





Superintendent for metal 
shop in Central Illinois employing a 
force of men. Must be 


take entire charge of 


large 
qualified to 
Selling, Installing all 
classes of Sheet Metal Work and 
Roofing, also Warm Air Furnaces, 
Address L-74, care AMERICAN 
ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
5-4t. 


FURNACE SALESMAN 


Experienced man for retail work, selling 
high grade warm air Furnaces to home 
owners in Denver. Attractive proposition 
for good man who understands the heating 


Estimating, 





game. Rocky Mountain Heating and 
Supply Co., 1429 Welton St., Denver, 
Colorado. 6-2t. 


WANTED 


We need three or four more 
practical furnace installers in our 
Retail Department at Syracuse. 
We want men competent to in- 
stall warm air heating plants in 
a workmanlike manner. Steady 
employment to those who can 
make good on the job. Write or 
wire the Lennox Furnace Com- 
pany, Syracuse, New York. _ 5-1¢. 





FURNACE 
SALESMEN 


Good territory open for progressive 
salesmen on an established line of 
quality furnaces. A popular line wher- 
ever sold. Can be carried with stoves 
and ranges or other ‘items used in 
hardware and sheet metal trade. You 
can net attractive earnings on com- 
mission basis. Write 

Mt. Vernon Furnace & Mfg. Co. 

Mt. Vernon, Illinois 1-2t. 





We can use a few Duplex 
Registers 30°x30"x22” Collars 
Security Stove and Manufactur- 
ing Company, 17th and Oakland, 
Kansas City, Mo. 


6-1t 





STOVE SALES EXECUTIVE 
Wants Connection 


Widely experienced and thoroughly reliable 
sales executive of large stove company de- 
sires a worth-while connection in the stove 
or fyrnace field. Steady producer and 
builder of good clean business. Address 
L-77, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois 

7-3t 





WANTED 


A live wire salesman for a high grade 
quality furnace that is more than a heat- 
ing plant. We want the salesman who 
can secure results from the dealer trade 
All correspondence held in strictest con- 
fidence. Address L76, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 7-2t 





UNISHEAR 
REPRESENTATIVES 


and salesmen with own car to co-op- 
erate with our exclusive distributors in 
Chicago, Northern Illinois, Northern 
Indiana, Southwest Michigan. Strict 
but liberal commission plus bonus. 
Splendid opportunity for advancement 
in our organization. Apply to Maple- 
wood Machinery Company, 2638 
Fullerton Avenue, Chicago, Illinois, or 
our branch, 79 South Water Street, 
Milwaukee, Wisconsin. 
Unishear Co., Inc. 


New York, N. Y. 7-8t. 





Mention AMERICAN ARTISAN in your reply—Thank you! 























August 21, 1926 


AMERICAN ARTISAN 








Books to read Now! 


245 Pages, 
6x9 ins. 


89 Figures— 
Cloth, $3.00 





Designing 
Heating and Ventilating 
Systems 


By 
Charles A. Fuller 


Consulting Engineer 


HIS new edition, treats the practical application of 

engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 





258 Pages, 
6x9 ins. 


77 Figures— 
Cloth, $3.00 


Furnace Heating 


By 


William G. Snow 


Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 


TH practical book deals with the different types of 
furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 
fittings. 


AMERICAN ARTISAN 
620 S. Michigan Ave., Chicago, IIl., 


COES 











FoR the customer who wants a 
Screw Wrenchtodo all sorts of 
work—to stand up under all kinds 
of strains—the Coes Steel Handle 
is the kind to sell. 


Anall-steel wrench, properly heat 
treated, wearing parts hardened. 


The ideal wrench for “‘all-’round 
rough use.” 


How is Your Steel-HandleStock? 


Coes Wrench Co. | 


ESTABLISHED 1841 IN 
Worcester, Mass. 


J C McCARTY & CO.,29 Murray Street, New York 


JOHN H. GRAHAM & CO., 
113 Chambers St., New York | 


FENWICK FRERES, 8 Rue de Recroy, Paris, France 


; 
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STEEL 
HANDLE 





——=,, 











electrical, rope, barbed, 
plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 


netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 


Illustrated Books describing uses, Free 


American Steel & Wire 


Chicago New York Boston 
Denver Birmingham Dallas Compan 

U. 8. STEEL PRODUCTS CO.: y 
San Francisco Los Angeles Portland Seattle 





































This Is the Fire Pot You Need 
WHY? 


B It always burns with ne blue flame 

which produces THE HEAT. 

E “ 2% pound copper ri heat and 
melt solder in TWO MINUTES. 
The pot will generate and operate out- 
doors in ANY KIND OF WEATHER. 
It will heat trons as fast as they are 
cooled. No time wasted. 

U Less wy" @ gallon of gasoline is 
used in a day. 

It is smokeless and odorless while in 

operation. 

It can be turned down low when not 

in use. 


Order yours now. Only $11.00 f. o. b. 
factory. Two per cent discount when cash 
accompanies the order. 


DOUBLE BLAST MFG. CO., Ine. 


Ne. 25 Double Blast 
Gasoline Fire Pot Commonwealth Ave North Chicago, III. 
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ARM( O 


Is Yours a Milcor ARMCO 
Ingot Iron Shop? 


Thousands of high class Sheet Metal yy are now operati 
under the ARMCO Ingot Iron SHOP PLAN, Milcor 

ers who enroll receive e ionally valuable aid in advertising 

merchandising. This Plan, plus ive cooperation on 

f part, is certain to produce more business for you. Write 

for complete details. No charge for enrollment, providing you 

a to sell Milcor Products made from ARMCO Ingot Iron 

erever you find the opportunity. All Milcor Products, in- 

cluding Metal Lath, are now ilable in the fi rust re- 

sisting ARMCO Ingot Iron. 





“Your Trade Appreciates MiEZCORs> Quality and Service” 
MILWAUKEE CORRUGATING COMPANY 


Milwaukee, Wis. 





MILCO 





Orn 


This is a Crna Age 


for Sheet Metal Men! 


EOPLE have become educated to the desirability 

of sheet metal. They recognize its permanence, 
beauty and safety. They appreciate its wide range of 
adaptability. They have confidence in sheet metal 
work. Rightly so! 


And now that you can offer Milcor Products in the fa- 
mous rust-resisting ARMCO Ingot Iron, there’snosurer 
way to render honest service and to merit the confidence 
of your Trade, than by concentrating on this super- 
quality policy. Establish your shop in the mind of 
the public as the Milcor-ARMCO Shop and you are 
certain to cash in on this growing public approval of 
sheet metal. 


Every sheet metal man knows that the Milcor line in- 
cludes the best designed and finest made products ob- 
tainable. When you sell Milcor Products in ARMCO 
Ingot Iron, your trade is getting the height of quality. 
Profits and repeat business naturally follow. This is a 
great age for sheet metal men. Make the most of it! 





Kansas City, Mo. La Crosse, Wis. 


SE 





PRODUCTS IN ARMCO INGOT IRON 
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